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A Hearty Welcome! mu H AMPTON ROADS 


och, 


The great City of Philadelphia is host to the Nation during FIRE AND MARINE 


these months of celebration of the one hundred and fiftieth 
anniversary of the signing of the Declaration of Independence, 

and it is commemorating that momentous event by a Sesqui- C 

Centennial Exposition of notable character, which is the his- nsurance OMpPany 
torical successor of the Centennial Exposition of 1876. 


The Home Office of the PENN MUTUAL is on famous Inde- % NORFOLK, VIRGINIA 


pendence Square in Philadelphia, facing Independence Hall, 
where the Declaration was signed and where hung, and now 
reposes, the sacred Liberty Bell. We have a hearty welcome for 
life underwriters who are visitors to Philadelphia during these 


ee mene Address Home Office For Agency Connection 


The Penn Mutual 


Life Insurance Company 


Philadelphia, Pa. Henry G. BARBEE JaMEs A. BLAINEY 
Organized 1847 President Vice-Pres. and 
Secretary 
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National Life Insurance Company 


Montpelier, Vermont 
SEVENTY-SIXTH YEAR 


TTT 


Insurance in force ; : ; . $462,000,000 
‘ 98,474,000 


Assets ; ‘ ; , : : 
Liabilities ; : ; ; , ‘ 93,303,000 





5,171,000 


Surplus. 
4,690,000 


Dividends paid in 1925 
Seventy-six years of constructive mutual policyholders’ service. 
One of the very few companies which maintained its dividend scale during and following the 


World War. 
During the past EIGHTEEN years the cost of National Life Insurance has been SEVEN times 


decreased by increases in the dividend scale. 
In 1925 the net cost was further reduced by the payment of an extra special dividend of 20. per 
cent. of the regular dividend scale, and 


ANOTHER EXTRA SPECIAL DIVIDEND OF 20% 


of the regular dividend scale is being paid in 1926. 
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Opportunities are available for underwriters of character and ability. 
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AN ‘AGENTS COMPANY’ —WHY?. 


Twenty and thirty year service records are common § 
among Union Central men. 











One western Agency has been in the same family for 
three generations! A southern Genera] Agent, after 
30 years with the Union Central, wrote: ‘“The company 
has always been better to me than its contract.”’ 


Keeping abreast of the times, the Union Central today 
offers more and better helps to agents than ever in its 
history. Always a great low net cost company, its policy 
forms are liberal and attractive; it maintains a Policy- 
holders Division for the service of its clients and a Service 
Bureau for the conservation of business and to provide 
its agents with a constant supply of prospects. 


THE UNION CENTRAL ] 
LIFE INSURANCE CO. | 


CINCINNATI, O. 


Here is the architect’s conception of the 
greater Union Central Home Office Build- 
ing, when the proposed annex to the pres- 
ent skyscraper is finally completed. Eight 
stories of “3 annex are to be erected at 
once. The complete plant is estimated 
to take care of the company’s growth 
for the next 75 years. 


More Than One Billion, 215 


Millions of Insurance In Force 























Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 
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EXCESS COMPENSATION 
CASUALTY COVERS 


West Coast Service Men are writing; RAIN INSURANCE 





Life Group OHIO MILLERS 


Sub-Standard 
MUTUAL FIRE INS. CO. 


Combination Accident and Health 





Security Mutual Casualty Co. 
OF CHICAGO 








Non-Medical Payroll Deduction 
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Complete and En 
Every Life Insurance Need. 


ing Service for 


West Coast Lire 


INSURANCE COMPANY 


HOME OFFICE -SAN FRANCISCO 








Canton, Ohio 


ASSETS $800,000 


Surplus $400,000 


ALL FORMS 





Assets $7,643,424 
Surplus $2,410,000 


Surplus and Reserve $6,862,460 


STRONGEST CASUALTY 
COMPANY IN AMERICA 
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LEGAL SECTION 


Division of American Life Conven- 
tion Meets in Detroit 


w. H. ALDRICH ON AGENTS’ STATUS 


Believes Company Men, Working from 
Home Office, Come Under Employers’ 
Liability Laws 
By Ernest V. SULLIVAN 


Detroit, Micu., August 30.—The legal sec- 
tion of the American Life Convention went into 
session here this morning with about sixty mem- 
bers in attendance and Chairman W. S. Ayres, 
general counsel of the Bankers Life Company 
of Iowa, wielding the gavel. Considerable in- 
terest was manifested in a paper by W. H. 
Aldrich, general counsel of the American Life 
Insurance Company of Detroit, in which he dis- 
cussed the question “Does the Soliciting Agent 
of a Life Insurance Company Come Within the 
Provisions of the Employers’ Liability Act of 
the Various States?” His paper was long but 
exceedingly well prepared and reviewed care- 
fully the present status of the question, citing 
many cases in which it has been involved. In 
general, his conclusion was that the answer is 
afirmative in cases where the agent works 
directly from the home office and is limited as 
to his movements. Mr. Aldrich did not take 
up the question of the liability of the general 
agent to the sub-agent under similar circum- 
stances. B. P. Sears, general counsel of the 
National Life Insurance Company of the U. 
S. A., Chicago, was not able to be present but 
his discussion of Mr. Aldrich’s paper was read 
by Paul E. Price of the Old Colony Life. 

The first paper on the day’s program was 
entitled “Technicalities” and was by L. L. 
Bomberger, general counsel. of the Northern 
States Life of Hammond, Ind. His theory is 
that the troubles arising out of so-called tech- 
nicalities are in reality due to loose wording 
of the contracts which admit of two construc- 
tions and that the misnomer is a relic of days 
when there were, and had to be, technicalities 
since the companies were then feeling their 
way and did not know how far they could 
afford to go in the matter of liberal settlement. 
In this theory he was supported by James C. 
Jones, counsel of the American National As- 
surance Company of St. Louis, Mo. Mr. Jones 
contributed the thought that every judge should 
in some way be impressed with the idea that 
No modern life insurance company institutes 
litigation unless there be some merit to the case. 

In the afternoon, J. H. Cabaniss, counsel 

(Concluded on page 7) 


ATTACKS RECEIVERSHIP 


President of Globe & Rutgers Acts in 
St. Paul Railroad Case 


MAY OPPOSE WALL STREET BANKERS 


Company Held $9,500,000 in Bonds of 
Transportation Line—Metropolitan 
Life Interested 


Edwin 'C. Jameson, president of the Globe 
and Rutgers Fire Insurance Company of New 
York city, and his associates in what is known 
as a Bondholders’ Defense Committee are 
ready, if forced to make a cash bid for the 
Chicago, Milwaukee & St. Railroad, 
Through Miller, Otis, Farr & Henderson, steps 
have already been taken to prepare for this 
with the filing in the United States District 
Court at Chicago of affidavits by the commit- 
tee in opposition to the trustees of the road, 


Paul 


which is in receivership for an early sale at a 
price understood to be $100,000,000. 
ure is considered by Mr. Jameson and his as- 
sociates as entirely too small for the property; 
he and the Bondholders’ Defense Committee 
name $250,000,000. Kuhn, Loeb & Co. and the 
National City Company are the organizations 
which promulgated the plan of reorganization 
of the railroad and whom the Jameson group 


This fig- 


is ready to fight. 

The proposed purchase by the Globe and Rut- 
gers Bondholders’ Committee 
sidered to be without precedent in that an in- 
surance should dare antagonize big 
banking powers of Wall Street. However, the 
Globe and Rutgers holds $9,500,000 worth of 
the bonds and Mr. Jameson and his committee 
feel that the St. Paul receivership was precipi- 
tated when there was no need for such, and 
consider that this receivership has not been to 
the best interests of the company or the secur- 
ity holders. The committee represents more 
than $18,000,000 of refunding bonds, the larg- 


est single depositor being the Globe and Rut- 


Defense is con- 


company 


gers ,and Mr. Jameson wants the sale post- 
poned until Congress has had the time to pass 
the debt extension bill, will 
make possible the modification of the plan of 
reorganization in the interests of both the 
stockholders and the bondholders, also that it 
will improve the financial position of the rail- 
road for the future. The extension bill is 
on the calendar for consideration by Congress 
in December. 

If this postponement cannot be had, Mr. 
Jameson wants the proposed plan of reorgan- 
ization considered by the court before the date 
of sale is set. He feels it is especially unjust 

(Concluded on page 15) 


3 


which he feels 


SAMUEL APPLETON DEAD 


Was Chairman of Executive Commit- 
mittee of Employers Liability 


DEAN OF LIABILITY INSURANCE 


Headed Boards of Employers Fire and. 
American Employers—Passes in 
Eighty-First Year 


Samuel Appleton, chairman of the execu- 
tive committee for the United States branch 
of the Emplovers Liability Assurance Corpora- 
tion and chairman of the boards of the Em- 
ployers Fire and the American Employers, all 
of Boston, died last week in his summer home, 
3roadmere, at Peaches. Point, Marblehead, 
Mass. Mr. Appleton, whose eightieth birthday 
occurred on April 7 of this year, had been 
United States manager of the Employers Lia- 
bility and president of the two affiliated organ- 
izations for many years. Funeral services were 
held at the home in Marblehead and Mr. Ap- 
pleton is survived by his daughter, Miss Maud 
E. Appleton. 

Dean of liability insurance in his territory, 
Mr. Appleton has been a prominent figure in 
the business for forty years and only re- 
linquished active participation in affairs ‘on 
May 1 of this vear when he retired as United 
States manager and attorney for the Employ- 
ers Liability and president of the Employers 
Fire and the American Emplovers to become 
chairman of ihe executive committee of the 
and chairman of the boards of the last 
two companies. The posts then left vacant 
were filled by Edward C. Stone, until then 
associate United States manager of the Em- 
ployers Liability. 

Under the direction of Mr. Appleton, the 
American business of the Employers Liability 
grew to its present great proportions and its 
affiliated companies were organized. The cor- 
poration also erected the splendid new Samuel 
Appleton building in Boston which now houses 
its offices. 

Mr. Appleton was born in New York city, 
April 7, 1846, but moved to Boston with his 
parents a few years later. He went to school 
until he was fifteen years old, when his father, 
who was a sea captain, died and he had to go 
to work. He was a clerk in a Boston importing 
house for five years and in 1867 became a clerk 
in the insurance agency of Burge & Lane. In 
1869 he became secretary of the old Exchange 
ire Insurance Company, of Lynn, later of 
The Boston fire of 1872 struck fire in- 
surance such a blow that for six years Mr. 
Appleton had a hard struggle, but in 1878 he 

(Concluded on page 21) 
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ESTERDAY, that is, the Saturday before 
the date of this issue, we stood on a big 
rock just at the head of Brown’s Stillwater on 
Racquette river fishing for bass and trying to 
think of something to write about in this col- 
umn. The river was high, really too high for 
good fishing. Between two of us there was 
only one bass caught, luckily our own, although 
we were by far the least skillful of the two, 
in fact not skillful at all. The dark swirl of 
the fast water above the still water stimulated 
‘our thoughts not one whit. Neither did the 
thrill of landing our lonesome bass tend to 
lessen the vacuum of ideas in our brain. In- 
deed it was not until we sat before the big 
fireplace in camp that evening, a good dinner 
under our belt, and nursing a well broken pipe, 
that our thoughts became more orderly. A call 
for a fourth at bridge caused an interruption 
that lasted till bedtime. 
* * * 
HERE were gathered around the crack- 
ling flames last night about as comfort- 
able a crowd of men—and their womenfolks— 
as ever we saw. Three dentists, one engineer 
and myself—all professional men—constituted 
the wage-earners, or breadwinners, or what 
ever you wish to call them, of that little party, 
all comparatively young men and obviously of 
the type which has a high sense of family re- 
sponsibility. We took to wondering to ourself 
why they should be so free from care. None 
of them could be called wealthy by any stretch 
of the imagination. Yet, excepting ourself, 
they had all been on vacation for several weeks 
and will be for several more. If the proverbial 
rainy day were worrying them, they could all 
start at once for their offices to prepare for it. 
* * * 





O, we did not ask them the obvious ques- 

tion. We were satisfied as to what the 
answer would be. But it occurred to us that 
in that scene there was a new argument for 
life insurance. These men were reaping the 
benefit of it in a rather wonderful way. They 
are not dying to win. 

* * * 

UDGE jAMES R. DUFFIN, former 

president of the Inter-Southern Life of 
Louisville and representing the four life in- 
surance companies controlled by Rogers Cald- 
well, was in New York city last week. Friends 
of Mr. Duffin were pleased to see him cheer- 
ful and in full possession of his dominant vital- 
ity after the strain to which he was subjected 
during the attempt of some parties to get their 
hands on the Inter-Southern Life. Mr. Duffin 
has a personality that inspires confidence and 
he is nationally known in life insurance. 

* * * 

(CONGRESSMAN MARTIN L. DAVEY, 

' who is listed to talk to the Life Under- 
writers’ meeting in Atlantic City, carries $1,- 
030,000 life insurance. 


A GREAT deal of unnecessary fuss was 
made by dzily newspapers in New York 
city last week over the fact that Emory R. 
Buckner, United States attorney in that dis- 
trict, had refused bail bonds of the Equitable 
Surety Company when they were presented on 
behalf of an accused who was charged with 
violation of the prohibition law. Harold R. 
Cronin, president of the Equitable Surety, 
which has its home office in New York, said 
that according to Treasury Department officials 
and representatives of the Attorney General’s 
office in Washington, D. C., Attorney Buckner 
had no authority to refuse the bond of a com- 
pany that was on the approved Federal list. In 
a hearing held during the past week, United 
States Commissioner G. W. Cotter ruled that 
Mr. Buckner only had authority to refuse the 
bonds of a listed company when they did not 
satisfy kim as to form and sufficiency. Mr. 
Buckner also charged that there were many 
forfeitures for which the Equitable Surety was 
liable and which had not been paid. President 
Cronin pointed cut that these were justifiable 
delays and would be paid in full as speedily as 
possible. The Equitable Surety Company, ac- 
cording to the Federal Government, is permitted 
to write up to $25.000 on a bond. This is sufh- 
cient proof of the status of the organization. 


* * x 


[‘ a letter of congratulation and encourage- 
ment sent out by J. Scofield Rowe, presideiit 
of the Metropolitan Casualty Insurance Com- 
pany of New York, the author coins the fo!- 
lowing epigrammatic saying that may well be 
a motto for all forward-looking insurance 
men: “The best use to make of the goal of 
yesterday is te set it up as a starting point 
for toinorrow.” 
* * * 


NCRIBES who have been in the habit of 
 congregating in the office of New York 
Superintendent ot Insurance James A. Beha on 
sundry afternoons in the hope of news, will 
probably find the way less smooth during the 
next two weeks. The explanation is simple. 
Miss Marion G. Page, secretary to Mr. Beha, 
is away on vacation. 


*x* * * 


ECENTLY, in California, a parachute was 

invented and tried out which would per- 
mit an aeroplane to reach the ground safely 
even though a wing had broken, the motor had 
stopped or some equally serious mishap had 
occurred while it was aloft. Parachutes which 
will support a human being in the air have been 
in use for many years, but it is believed that 
this is the first instance of a parachute being 
used to land an aeroplane. The initial experi- 
ment with the device was successful and it may 
come to have a very real influence on aircraft 
insurance rates. 


“SMOKE” 








FIRE this department regrets Missing is 

one which occurred recently at Toverny 
France. The water supply of the village gtr 
out at a critical time, so quantities of cider were 
used to extinguish the blaze. * * * Shades 
of the A. E. &., when one wanted water for 
a wash—“beau coup vin, pas d’eau!” 

* * * 

A LL nuts don’t grow on trees and bushes_ 

and we'll challenge the world on that State- 
ment with a proof positive: A dear old thing 
way down East in Salem, Mass., saw a ontir 
rel in a tree top. Think of it—a squirrel in, 
tree top! Now how was that poor little beasty 
going to get all the way down from way up 
there? However, the dear old lady had the 
brilliant idea of her life-time—she telephoned 
the fire department! Whereupon, some rude 
hard-hearted, rough fireman tossed back over 
the telephone: “Just let the squirrel see you 
and he’ll come down!” 

xk oe * 


E read where two firemen were recentl; 
fired because they worked when off duty 
behind a bar—a speak-easy bar! You don't 
want to believe everything you see in the papers, 
so we are checking up to make sure they 
weren't policemen. 
* * x 
 Coicantiegire policemen are soon to carry 
cameras while on duty, in order that they 
may snap pictures of fires and accidents. Such 
pictures will undoubtedly play a part in insw- 
ance adjustments. We do hope the “cops” 
don’t stop to take pictures of a hold-up! 
* * x 


S' IMEBODY has said that insurance to the 
average man is like a whipping for a small 


boy: It’s something he needs, doesn’t want to 
take, but ought to have. 
* * x 


FEW of the younger element of the fire 
insurance “crowd” held an_ informal 
all having 
bumped into each other at the same place. After 
about every other thing in this old world had 
been commented upon, some one started to 
sing. His repertoire was large and his voice 
excellent. In no time there was a small audi- 
ence. 

“Mister!” said one of the uninvited. “Please 
sing de vodka song!” 

“Don’t remember that song, old boy; how 
does it go?” asked the singer. 

“Vod kan [ say hefter I say I'm sorry?” 
came the reply—and everybody went home, a 
good time having been indulged in by all. 

x oe * 
I OSTON says it had the first fire engine 
in the United States. It was brought 
over from England almost two hundred and 


gathering the other evening: 





fifty vears ago. <A strong oaken cistern on 
wheels, a pump, a suction pipe—voila! 
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ACTUAL VERSUS EXPECTED MORTAL- 
IT Y—19g11-1925 

HE year 1925 will probably go down 

in life insurance history as a year 
in which outstanding reductions in 
premium rates and substantial dividend 
increases to policyholders were made by 
numerous old line legal reserve life in- 
surance companies. 

Dividends to policyholders are derived 
mainly from three sources, gains from 
mortality, gains from investments and 
gains from loadings, etc. Of these three 
sources of revenue the most important 
one is the gain from mortality, which in 
1925 for 196 ordinary life companies and 
30. industrial amounted to 
$325,042,307, derived as follows: 


companies 


Bspected “mortality. 4.00602 seed dances $698,3807,176 
ANS eee ROE Na re PEI es 373,264,809 
REALE heehee Stain cy 0s ase a acaba o atten esh ee Wess $325,042,367 


or a ratio of actual to expected of 53.43 
per cent. The gains from investments, 
that is, the difference between the net in- 
vestment earnings, including interest and 
profit and loss, less investment expenses, 
and the net interest required to main- 
tam reserves for the same number of 
companies as above and covering the 
same period, were as follows: 


$547 643,422 
336,918,610 


Net investment earnings. etc........... 
Interest required to maintain reserves. 





Gain $210,725,812 


ora ratio of interest required to main- 
tain reserves to net investment earnings 
of 61.53 per cent. 

We are chiefly concerned, however, 
with the mortality experience for 1925 


and elsewhere in this issue will be found 
a 15-year exhibit covering the period 
from I911 to 1925 inclusive. This table 
gives the experience of 80 ordinary and 
12 industrial life insurance companies 
for 1925, the ratio of actual to expected 
for 1925, the averages for the periods 
[9II to 1915, 1916 to 1920, 1921 to 1925 
and I9I1I to 1925 inclusive. 
in 1925 for the eighty ordinary life com- 
panies were as follows: 


The results 


Expected mortals. occ cidisidcesedacas $406,278,524 
PACU 5 ibis crezerarwiar whe Rew owes es aeareee ee wane 206,734,818 
Cai edie ce sardus cewadelomaw weet $199,543,709 


or a ratio of actual to expected of 50.88 
per cent. The twelve industrial compa- 
nies for this same period had the follow- 
ing experience : 


I-xpected 
Actual 


mortality 


Mer Leer Tee Cee $225,383,123 
13] 


TRL Tee Cee ee 31,752,634 


Gain $ 93,630,489 


or a percentage of actual to expected mor- 
tality of 58.48 per cent. In general, the 
experience of all the life insurance com- 
panies has been remarkably favorable. 

Comparing the results in 1925 of 76 
ordinary life companies with those of the 
same companies in 1924 we find the fol- 
lowing experience : 





1925 1924 
Expected mortality $405,264,731 $363,371,714 
POG. cc wiccereccmercaes 206,299,950 191,693,509 
GARE. 6 en wiwcasakautuee $198,964,781 $171,678,205 
Per Cent of actual to ex- 
NON 65 cecaa naan ee 50.90 52.75 


The ten industrial companies included 
in the 1924 exhibit had the following ex- 
perience in 1925: 





1925 1924 
Expected mortality ..... $224,626,330 $196,473,211 
PAGED hain Senicatonte Rees 131,310,919 114,327,106 
CG oie bua raweneicens $ 93,315,411 $ 82,146,105 
Per Cent of actual to ex- 
DOCGE hic tesivancaanes 58.45 58.20 


‘rom the above figures, we find that 
the 76 ordinary life companies in 1925 
had a ratio of actual to expected mortal- 
ity of 50.90 per cent as compared with 
the ratio of 52.75 per cent in 1924 or, in 
other words, the 1925 experience was 
more favorable to these companies to the 
extent of 1.85 per cent. Similarly, the 
10 industrial companies in 1925 had a 
ratio of 58.45 per cent as compared with 
the ratio of 58.20 per cert in 1924, a 
decrease for the year of .25 per cent. 

The experience of 92 ordinary life 
companies in 1925 was 50.88 per cent as 
compared with 50.90 per cent experienced 
by the 76 companies in 1925 and 52.75 
per cent in 1924. The 12 industrial com- 
panies in 1925 had a ratio of actual to 


5 


expected mortality of 58.48 per cent as 
compared with the experience of 10 in- 
dustrial companies in 1925 of 58.45 per 
cent in 1925, and 58.20 per cent in 1924. 
These figures and ratios for 1925 prove 
once more the soundness of the actu- 
arial basis upon which the great institu- 
tion of life insurance is founded, and, 
furthermore, it would seem that, judging 
from the favorable mortality experience 
of the past, decreases in premium rates 
are justified. 
FRATERNALS AND GROUP 
INSURANCE 
IFE insurance companies which write 
group insurance are now talking 
about the action taken at the meeting of 
the National Fraternal Congress in Buf- 
falo recently when a committee was ap- 
pointed to determine the possibilities that 
lie open for fraternal organizations in the 
group life and disability fields. The 
whole question of group life insurance 
for fraternal organizations was gone over 
and it was apparent that some of the 
members favored a course which might 
eventually cause the fraternals to seek au- 


thorization for writing this line. 

One outlook on the situation, and an 
attitude that may be shared by many of 
the regular life insurance companies, was 
expressed by Jame A. Beha, superintend- 
ent of insurance for New York, who, in 
his address before the National Fraternal 
Congress, referred to group insurance 
and said: 

This form of insurance does not impress me 
as being a proper fraternal function. A fra- 
ternal society, to possess character, must have 
individuality and be particular as to whom it 
admits to its social circle. If-groups were to 
be admitted irrespective of the sentiment and 
sympathies of the individuals, the character of 
the society would soon be broken down. 

In other words, the whole problem of 
whether the fraternals should write group 
insurance or not resolves itself into 
whether they desire to retain, whole and 
flawless, their social influences. That, at 
least, is the opinion of the New York in- 
surance superintendent. As far as the 
regular life companies are concerned, it 
is not likely that they would deliberately 
oppose any sound insurer in public, but 
they certainly may be expected to rest on 
the conviction that new and manifold 
competition in the group field, of a fra- 
ternal nature, is not necessary or particu- 
larly welcome to them. 
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WASTE 


The first great problem with which the human race forever struggles is how to live as long as possible 

To live at all humanity must fight disease, from birth. 

The advance made into the terrain of this common enemy in recent years, chiefly through discoveries 

in pure science, makes a story more thrilling than Stanley’s journey across the Dark Continent, more 

romantic than Amundsen’s flight over the Top of the World. 

Whatever science is now saving through a better longevity has hitherto been waste, but a waste mankind 
in the mass could not control; it could however and, in a limited way, now does, avoid utter waste through 
co-operation. 

Outside of disease there are other enemies to be overcome. 

Amongst these enemies are: 

Ignorance; 

War; 
Bad Sociological programs; 
Lack of a proper sense of individual responsibility; 
Lack of appreciation of the value of human life, the only real value in the world, 

ALL THESE ARE CONTROLLABLE ENEMIES 
The battle of science against disease helps; it lengthens life, but does not solve the problem. 

The battle against the controllable enemies is the great current, always present battle. 

Ignorance and war with resultant maladjustments, are man’s arch enemies, the great cause of waste. 

Human life, the only real value, is now constantly snuffed out by its controllable enemies leaving 
liabilities and not assets. Intelligent co-operation can prevent that. 

Every life is an asset to everybody if it is not wasted. 

War with its hideous waste seems as yet uncontrollable. But in the long run ignorance‘is a deadlier 
foe than war. 

Premature death from disease, which happens in spite of all scientific knowledge, is without a specific 
plan to meet it, sheer waste. 

Premature death from war not only destroys values and disrupts life plans but leaves debts for other 
people to pay; even that monstrous waste can be adjusted, through co-operation, so as to be really less 
burdensome. 

Premature death from any cause usually means helpless wives and mothers, children either half edu- 
cated or educated in crime, all at the expense of society. 

The value of a life can be in part replaced by cash through co-operation; that helps the taxpayer, 
liquidates liabilities and gives children a chance. 


While humanity is struggling to eliminate disease, to eliminate the rivalries of nations, rivalries in 


business, the blunders of ignorance, rivalries in the churches, and the cruelties of the strong, lifting the 
burdens imposed on society by the lazy and the incapable, Life itself (individuals, men, women, children) 
must, in order to preserve its great but fugitive value, organize intelligently; it must express itself in 
current values, must through co-operation translate itself into bonds, mortgages, real estate and cash. 
That sounds materialistic; but there is no other even partial equivalent for the intangible personality 
which, living, is of immeasurable value and eliminated without a program which in part replaces it, be- 
comes worth less than nothing. 

How to do all that as against both kinds of waste, the controllable and the uncontrollable? 

Did you say Life Insurance? 

Of course you did. 

LIFE INSURANCE IS A MILITANT, AN ORGANIZED CRYING OUT TO HUMANITY 
TO STOP WASTE. 

IT HAS AS YET CAUGHT UP OUT OF THE NIAGARA OF WASTE ONLY A FEW BILLION 
DOLLARS OF THE INEXPRESSIBLE BILLIONS THAT HAVE FOR AGES RUSHED INTO 
THE OCEAN OF WASTED VALUES. 

Life Insurance is the first business in the world, first in its moral appeal, first in its scientific processes, 
first in its fight against life’s enemies, first in its correction of maladjustments, first in eliminating waste, 
almost first now in its accumulations. 

Ask at one of Branch Offices about this Company. Learn how you can eliminate waste; how you 
can serve yourself and your neighbor as well. 


NEW YORK LIFE INSURANCE COMPANY 
DARWIN L. KINGSLEY, President. 
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JAMES A. BEHA’S RULING 


Group Contracts Need Not Pay 
Commissions 


MINIMUM OF 10,000 LIVES 


Saving in Expenses May Be Returned 
Through Retroactive Adjustment 
James A. Beha, Superintendent of Insurance 
for New York, has written a letter to B. D. 
Flynn, secretary of the Travelers Insurance 
Company, Hartford, in that 
group insurance contracts covering a minimum 


which he rules 
of 10,000 lives may be written by non-partici- 
pating companies without commission payment. 
He also ruled that the saving in expenses thus 
effected may be returned through a retroactive 
the 
Under Mr. Beha’s opinion it 


adjustment of the experience rating on 
particular group. 
will not be permitted to return to groups writ- 
ten without commission a larger retroactive ad- 
justment than is handed over to those groups, 
smaller than 
with commission. 


ent’s letter is as follows: 


10,000 lives, which are written 


The text of the Superintend- 


Your first question reads as follows: ‘May 
a non-participating company issue a contract 
of group life insurance in a case sufficiently 
large to stand upon its own experience with- 
out paying commissions to any agent and re- 
turn to the insured as a part of a retroactive 
readjustment of the rate based on experience 
at the end of the first or any subsequent perio: 
of insurance the commission savings in whole 
or in part?” 

Answer: “Yes.” In this connection it is, 
of course, understood that a complete account- 
ing should be made of all profits and losses for 
such a class from mortality, interest, expense 
loadings, including charge for any officer or 
ather home office official for any time he de- 
voted to the placing of such a risk. 

Your second question reads as _ follows: 
“What is the minimum number of lives to be 
covered to constitute a group case sufficiently 
large to stand upon its own experience ?” 

Answer: In my opinion the minimum num- 
ber of lives constituting such a group should 
he at least 10,000. 

Your third question reads as follows: “Take 
a group of cases, each too small in number 
fo stand upon its own experience, each con- 
taining substantially the same number of em- 
ployees and all engaged in the same industry. 
Some of these cases are written without com- 
missions and in the others commissions ure 
pad. Can this group be divided into two classes 
so that the savings by non-payment of com- 
missions in the one group may be reflected bv 
a larger dividend or a larger retroactive read- 
Justment of the premium at the end of the 
policy year?” 

Answer: “No.” In this connection, I would 
state that the cases included in such a group 
should be those in which the company reason- 
ably expects the mortality to be about the same. 
nowever, after a group has been once estab- 
lished all cases in the group must be treated 
alike in any retroactive readjustment. This is 
tequired by Section 89, New York Insurance 





Law, which provides in part that no life com- 
“shall make or permit any discrimination 


pany 
between individuals of the same class or of 


equal expectation of life, in the amount or 
payment or return of premiums or rates charged 
for policies of insurance * or in the 
dividends or other benefits payable thereon, or 
in any of the terms and conditions of the pol- 
icy.” 

Legal Section Meets 

(Concluded from page 3) 


for the Protective Life Insurance Company of 
Ala., legal 
execution as a risk covered by the ordinary life 
insurance contract. Tle dealt with the subject 
in a brilliant paper in which he cited a great 
number of cases, although no definite conclu- 
sion resulted. It was further discussed by L. 
M. McAllister, general counsel for the Kansas 
City Life City, 
Mo., and L. A. Stebbins, general counsel of the 
Olid Colony Life Insurance Company of Chi- 
cago.. The former pointed out that the life 
insurance policy implies that the assured shall 
do nothing to shorten its term or otherwise dis- 
turb the normal mortality rate upon which its 
premium is based. The final paper of to-day’s 
session was that of Arthur S. Lytton, assistant 
counsel of the Security Life Insurance Com- 
pany of America, Chicago, who had for his 
subject “Liability of a Life Insurance Company 
for the Negligent Acts of Its Agent.” His 
reasoning was along much the same line as that 
of Mr. Aldrich and brought him to the same 
conclusion; namely, that liability exists only in 


Birmingham, discussed death by 


Insurance Company, Kansas 


cases in which the agent works directly under 
the company and is limited in his duties. Allan 
E. BroSmith, attorney of the Travelers, dis- 
cussed the paper. 
Detroit, Micu., Aug. 
\tlantic 


Richmond, Va.. 


31.—A. D. Christian, 
Life 


was elected chairman 


counsel of the Insurance Com- 
pany of 
for the ensuing year of the legal section of 


the American life Convention at the close of 


its sessions here late this morning. Mr. 
Christian has served during the past year as 
secretary of the section. His successor in 


that position is Frank W. McAllister, general 
counsel of the Kansas City Life. 

Two extensive and the discussion 
thereof comprised the dayv’s program of the 
The first dealt with hazards involved 
in dealing with the medical examiner. Arnold 
Hobhs, general counsel of the North American 
Life Insurance Company of Minneapolis, han- 
Discussion by C. B. Robbins, 


Cedar 


papers 


section. 


Ided this subject. 
counsel of the 
The second paper was 
general counsel of the 


president and general 
Rapids Life, followed. 
by John M. Atkinson, 
International Life, and considered the question 
of premiums paid by check. He indicated that 
companies accepting checks and issuing receipts 
before the checks have been honored are usu- 


ally judged liable. 


MAY BE PRESIDENT 


Name of Herbert M. Woolen Is Be=- 
fore American Life Convention 


SESSIONS IN DETROIT 


Gold Watch Presented to Thomas W. 
Blackburn, Retiring Secretary 


Micu., August 31.—Herbert M. 
president of the Central 
Life, .of Indianapolis, is being spoken of as 
the next probable president of the American 
Life Convention. There are three members of 
the executive committee to be elected this year 
and the gossip about the lobby of the Book 


DETROIT, 


Woolen, American 


Cadillac Hotel, where the convention is in ses- 
sion, indicates that the choice of the members 
will fall on C. B. Robbins of the Cedar Rapids 
Life, Cedar Rapids, Iowa; J. J. Cadigan, presi- 
dent of the New World Life of Spokane, 
Wash., and Clarence O. Ayres, president of the 
American Life of this city. The retiring mem- 
bers are J. B. Reynolds, president of the Kan- 
sas City Life; Isaac Miller Hamilton, presi- 
dent of the Federal Life, and E. S. Chadwick, 
vice-president of the Idaho State Life. 

The pre-convention golf tournament ended 
this afternoon with Daniel Boone, president of 
the Midland Life of Kansas (City, as winner. 
Fred H. Aldrich, general counsel of the Amer- 
ican Life, was second. Trophies were awarded 
at the dinner this evening. 

The Michigan companies were hosts this 
evening at an informal dinner in the ball room 
of the hotel, which was jointly attended by the 
legal section and the golfing fraternity. Enter- 
tainment interspersed the courses and dancing 
followed. A feature of the evening was the 
presentation to Thomas W. Blackburn, retir- 
ing secretary of the convention, of a beautiful 
white gold Swedish watch by the members of 
William BroSmith, 
president of the Travelers. made the presenta- 


the legal section. vice- 


tion. 


President of Farmers Mutual Life Is Dead 

Des Mornes, JA., September 1.—Adam Mid- 
(eton, one of the founders and the president 
f Towa’s newest life insurance company, the 
Farmers Mutual Association, 
died recently at his home near Eagle Grove, 
from injuries received when the horse he was 
riding across a meadow on his 700 acre farm 
stepped into a gopher hole and fell, throwing 
its rider to the ground. Mr. Middleton held 
policv No. 1 in the newly organized company. 
He was one of the best known farmers in Iowa 
and had served as president of the State Grain 
Dealers Association and was a director in the 


Life Insurance 


Farm Bureau Federation. 
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The I-S Plan Links the Agent 
With His Community 


NDER the plan of 
co-operation by 
the home offices of the 





BUILDING 4 405 GREATER INTER-SOUTHERN 














Inter - Southern Life 
with its field depart- 
ment, this Company is 





rapid y becoming Winning Recognition and We are proud of this 
known as ha Agents Cooperation for Him in plan—not only because 
Company. an Entirely New Way we are first to perfect 


Certainly, the Inter- 

Southern Life is going farther towards 
helping its agents create and handle 
their business, than has been usually 
thought of as customary. 

The home office goes into the field and 
becomes so much a part of the community 
that the representative is able to make it 
an Inter-Southern community. Powerful 
forces are set at work to help the agent. 
He has the recognition of interests whose 
word is ““Open Sesame” to the confidence 
and support of the community. 


To a similar degree, this plan relieves the 


CAREY G. ARNETT, President 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


ESTABLISHED ~ 1905 - IN 


Capital, Surplus and Reserves for the Protection of Policyholders - $11,806,168.68 
- - - - $110,000,000.00 


Insurance in Force over - - 














F “ 
2) FS work. 


agent of the tedium 
and responsibility of 
making collections, for- 
warding premiums, and 
handling other detail 


and put it into opera- 
tion, but because it creates new ways of 
cooperating with our agents in building 
their business, increasing their earnings 
and making the business of life insurance a 
more interesting and fruitful life-work. 


During the first two months the Com- 
pany’s field department operated under 
this plan, June and July, it produced the 
largest volume of business for each month 
in the Company’s history. Do you want 
to put your own business on a basis of 
progress, growth and security? If so, 
write today for further information, to- 


LOUISVILLE - KENTUCKY 
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INSURANCE TRUSTS 


Frank W. McAllister Addresses 
American Life Convention 


OUTLINES PROCEDURE PLAN 


Counsel of Kansas City Life Says Rate of 
Interest Should Be Definite 

Frank W. McAllister, 

the Kansas City Life Insurance Company of 


general counsel for 


Kansas, Mo.. speaking yesterday on ‘Policy 
Settlement Agreements” before the American 
Life Convention at Detroit, said: 

The life insurance companies of the United 
States paid-in policy settlements in the year 
1925 the enormous sum of $1,246,169,158, and 
practically a halt billion of that was paid in 
cash directly to beneficiaries under policies ma- 
tured by death. The annual distribution of such 
4 vast sum of money, in comparatively small 
amounts, to persens in every nook and corner 
of the country is a matter of importance in the 
business and financial world, and the use to 
which these sums are put by the recipients is 
a matter of public interest, because it materially 
affects general business conditions. Methods of 
payment which properly safeguard and con- 
serve these benefits for the purposes for which 
ther have been provided naturally interests 
business men, bankers and financiers, and their 
advice and suggestion in this connection is well 
worth the consideration of the companies. 


+ Mr. McAllisi 


and unwise 


er then commented on the un- 


fortunate handling of money by 
beneficiaries due to their inexperience in busi- 
ness, and indicated that these losses are greatly 
The widow children find 


exactly the same position to-day 


overestimated. and 
themselves in 
that they did thirty 
cept that the widow is more capable of handling 
However, he believes 


and forty vears ago, ex- 
her own finances, he said. 
that discussion has brought forth suggestions 
for more varied and elastic methods of policy 
settlement “to better meet the paramount idea 
of protection.” 

Apropos the so-called 
McAllister had the following to say: 


“insurance trust,” Mr. 


Unquestionably the ‘life insurance trust” is 
an appropriate means of making life insurance 
effective as protection for beneficiaries in many 
instances, but the question is whether the life 
insurance company itself should undertake to 
administer the trust. * * Serious legal 
doubt exists as to the necessary charter power 
of many of the life insurance companies to un- 
dertake the functions of a trustee. 


In summarizing the conclusions to be drawn 
irom his discussion, Mr. McAllister suggested 
the following : 


T 


I. The creaiion of a trust is unnecessary, un- 
less the purposes of the insured require the dis- 
cretionary power of the trustee in the applica- 
tion of benefits. .2 The use of the word 
“, 399 ° . 
trust’ and the expression “hold in trust,” and 
like phrases, should be carefully avoided in the 
settlement agreements which provide for direct 
payment to beneficiaries. 3. The company 
should not undertake the execution of agree- 
ments which require the exercise of discretion. 
4. The rate of interest to be paid by the com- 
pany on funds in its hand should be definitely 
named. 
If it is the purpose of the insured to create 
a trust, it is the safer business course for life 
Msurance companies to send him for that ser- 


vice to the class of institutions whose particular 
business it is to administer trusts. A simple 
provision, so far as the company is concerned, 
is all that is required, that is, to name the 
trustee selected to administer the trust as bene- 
ficiary under the policy, designated as trustee, 
and the disposition of the proceeds of the pol- 
icy by the trustee is a matter between the in- 
sured and the trustee, 


WOULD HAVE AIR EXCURSIONS 


Detroit Offers Novel Plan to Get 1927 
Meeting of Life Underwriters 


Special aviation excursions to Detroit are on 
convention of the 
Mil- 
Woodward, who is president of the 
Association of Detroit, as 
the North- 
western Mutual, is very enthusiastic in his pro- 


the program for the 1027 
National Life Underwriters Association. 
ton L. 
Life Underwriters 
well as the active manager of 
posal for the Detroit gathering. 
Mr. Woodward and Ernest W. Owen, mem- 
ber of the national executive committee and 
Michigan manager for the Sun Life of Canada. 
personally are to present the plan of the De- 
troit underwriters for consideration of the 
dynamic city as the convention’s meeting place 
They are going irom Detroit to 


next year. 


the Atlantic City meeting by the air route. 

through the courtesy of the Detroit Aviation 

Club. 
Outlining question of 


his opinions on ths 
i etroit, Mr. 


bringing the 1927 convention to 1D 


Woodward said: 

Detroit naturally is the one city in the world 
interested in the development of com- 
mercial airplane service. Since my introduc- 
tion to the service through actual fiving. I have 
made it my business to keep as closely in touch 
as possible with the commercial development 
going on here, and I say without hesitancy 
that next vear, if the National Association of 
Life Underwriters will honor Detroit by se- 
lecting this city as the meeting piace for the 
great 1927 gathering, we will promise them 
airplane transportation on a special program 
that will be interesting. educational, and con- 
clusive proof of the fact that air travel has 
reached a point of commercial importance quite 
beyond expectation. 


most 


Life Companies Did Big Business in 
Michigan 
LANSING, Micnu., August 28.—The annual re- 


port of Commissioner Leonhard T. Hands on 
1925 insurance business in Michigan shows that 
life companies again broke all records in their 
business increase. The total increase in busi- 
ness over 1924 was put at $118,438,122. 
Figures for 1925 disclosed in the report, now 
ready for the governor, are: Old line com- 
$437,000,058, ordinary; $116,508,375, 
industrial; $121,359.078 group; fraternal so- 


cieties—$47,673,226; assessment life associations 





panies 


—$11,109,746. 
Death of James M. Hudnut 
James M. Hudnut, Civil War veteran and 
for 50 years with the New York Life Insurance 
Company, died last Sunday at his home in 
Brooklyn, New York. Mr. Hudnut, who was 
82 years old, had at one time been editor of 
the house organ of the New York Life. 


9 





RUDOLPH VALENTINO’S 
INSURANCE 
Actor Had $300,000 in Life Policies 
at Death 


MISSOURI STATE WROTE $200,000 


Lincoln National Life and Union Central 
Life Also on Risk 

Sr. Lovis, Mo., August 30—Life insurance 
on the person of Rudolph Valentino, motion 
picture star and screen Skeik who died in New 
York city last week, totaled little, if any, more 
than $300,000. Early reports in the daily news- 
papers and insurance journals giving the amount 
at sums ranging from $200,000 to $1,000,000 
were erroneous. The $300,000 total was made 
up by a $200,000 policy written by the Missouri 
State Life Insurance Company of this city; a 
$50,000 policy written in the Union Central 
Life of Cincinnati, and a $50,000 policy in the 
Lincoln National Life of Fort Wayne. 

The Missouri State Life policy was written 
through Behrendt-Levy Company of An- 
eeles in May, 1925. The coverage was written 
as an “economic protection policy” at the low 


Los 


rate of $3438 annual premium in favor of Fea- 
ture Productions, Inc. The Missouri State Life 
reinsured $150,000 of the risk with other com- 
panies, retaining $50,000 on its own books. In 
making the application to the Missouri State, 
Valentino gave his name as Rudolph Valentino 
Guglielmi, stating that he had a $50,000 per- 
sonal life insurance policv in the Union Cen- 
tral Life of Cincinnati and a large policy in 
the New York Life in favor of corporations 
with which he had made contracts for motion 
picture work. 

THE SPECTATOR communicated with the sev- 
eral companies and received verification by tele- 
graph of the amounts of life insurance in force 
at the time of the actor's death. These totaled 
$300,000 as outlined in the first paragraph of 
this story. 

At the offices of the New York Life Insur- 
ance Company, it was learned that Valentino 
had at one time had $125,000 of life insurance 
in that organization but that this had been dis- 
continued prior to his death. 

The Missouri State Life forwarded its check 
for 200,000, made pavable to Feature Produc- 
tions, by air ‘nail on August 24, the day fol- 
lowing the motion picture star’s demise. 


Another $1,000,000 Policy 

The $1,000,000 on the life of 
Chester L. Jones, newly-elected president of 
Sanger Bros.’ stores, was issued August 19 by 
the Southland Life Insurance Company. The 
policy was issued on the ten-year term plan 
and the application written by President Harry 
L. Seay and Vice-President and Treasurer 
Clarence E. Linz. Mr. Jones is a Kansas City 
department store owner whose corporation re- 
cently bought the Sanger Bros.’ interests in 
Waco, Dallas, and Forth Worth. Mr. Linz 
was formerly president of Sanger Bros. 


policy for 
































THE SPECTATOR Thursday 











OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 
Financial Statement June 30th, 1926 
ASSETS LIABILITIES 
PRA ASIA Ee MOWER oes seins oosecl acs Wale $1,167,017 .38 Net Reserve American Experience Table 3 & 314 
POTS PRRE TGGANS 65565525) 5 de sie anes aawiesbraranciee od 7,956,847 .65 Pet GORE os ba ciore costs aia cv ae Sachs oS 451s SD I eeOCee 
KCoMateral eass 5 voces ccs 6 ook oe ese bese ees 25,351.00 Reserve for Death Losses in Process of Adjust- 
OO Lr a ee a 2,206,827 .49 CELE) C| RAS eRe SER Re ne eM ROR emma es er, Wath ita a a 250,686 .25 
Bonds ANd Stocks .....n css ccc cccasedeseeaeeee 9,565,510 .63 RRESEIVE SOP PARES 555 cio 5. aid. sa vw neve Rebel savwin sob 122,178 .47 
COS TE oe 2,036,901 .85 Miscellaneous: Liabilities... . «06.6 ec6ss eee ces 268,497 .79 
Certtheates of Deposit... <ccccicce cc ceaccaeesc 91,500 .00 CABO OLOCK. siv5c53 56 sci ee bes $1,000,000 .00 
Interest Due and Accrued. .............sse00- 529,898 .01 Assigned Funds & Surplus........ 3,067,683 .48 
Deferred and Unicollected Premiums, Etc. (Net). 688,082.35 0 900 — 
Due from Other Companies from Re-Insurance. . 3,000 .00 Surplus Security to Policyholders.............. 4,067,683 .48 
Total Assets........................$24,270,886.36 ee $24,270,886.36 
GAINS MADE DURING FIRST HALF OF 1926 
Increase in Insurance in Force............................ $40,673,660.00 
Increase in Admitted Assets............................... 1,073,447.61 
Increase in Surplus Security to Policyholders............... 322,052.58 
Insurance in Force June 30th, 1926 Total Paid Policyholders Since Organization 
$342,950,956.00 $20,737,898.32 
HOME OFFICE BUILDING 
Operates From Coast to Coast 
Canada To The Gulf—The Republic of Cuba and Territory of Hawaii 
Gross Income Averages Per Month.......................... $987,958.00 
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THE INSURANCE YEAR 
BOOK FOR 1926-1927 





An Encyclopedia and a History of In- 
surance Vital to Company and 
Agent 





ISSUED IN THREE VOLUMES, LIFE, 
FIRE AND CASUALTY 





Premiums of All Classes of Companies in 
1925, $4,550,462,024—Assets Aggre- 
gate $16,474,140,109 
For more than half a century The Insurance 
Year Book has constituted a record, from year 
to year, of the progress of insurance, and the 
1926-1927 edition, the fifty-fourth annual is- 
sue, about to be published by The Spectator 
Company, brings the history of the insurance 

business up to January 1, 1926. 

This comprehensive publication, embracing 
three huge volumes aggregating about 4000 
pages, has grown from an initial book of about 
100 pages, and has kept pace with the growth 
and expansion of the business of insurance in 
all its branches. The successive yearly issues 
of The Insurance Year Book constitute an in- 
teresting history of the progress of insurance, 
and the Year Rook has long been recognized 
as a standard source of information and statis- 
tics. 

One volume is devoted to life insurance, an- 
other to fire and marine insurance and the third 
to casualty, surety and miscellaneous insurance. 
The three volumes are a veritable encyclopedia 
of insurance facts, and are invaluable works of 
reference for every insurance man; indeed, they 
are indispensable adjuncts to every insurance 
company, branch or agency office. 

The tremendous business done by the com- 
panies engaged in various classes of insurance 
is well indicated by the following aggregates 
for 1925 taken from the three volumes of The 
Insurance Year Book: 


LecaL Resecve Lir—E INSURANCE COMPANIES 

Premium receipts, $2,383,912,857; total in- 
come, $3,017.800,322; payments to policyhold- 
ers, $1,246,160,158: total disbursements, $1,036.- 
419,338: admitted assets, $11,537,614,600; sur- 
plus, $670,139,.898: new business (group) $1,- 
253,618,991; new business (ordinary), $10,563,- 
127,810; new business (industrial), $3.656,252,- 
664; insurance in force (group), $4,290,271.- 
187; insurance in force (ordinary), $54,510,175,- 
903: insurance in force (industrial), $12,823,- 


680,595. 


AssessMENT LIFE AND FRATERNAL ORDERS 
Assessments and annual dues, $200,522,106: 
total income, $215.4209,.800: paid policyholders, 
$130,563.833 : total dishursements, $1709,185,000; 
total assets, $651.601.746; new business, $1,213,- 
316,468; certificates in force (number 9,427.- 
320; insurance in force, $10,480,823,301. 


Fire aNp Marine INSURANCE COMPANIES 
Capital (American companies), $2609,282,407 : 
(Concluded on page 23) 
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ISSUES PENSION PLAN CERTIFICATE 


James A. Beha Approves Equitable Trust 
Company’s System—First Such Permit 


James A. Beha, Superintendent of Insurance 
for New York, this week issued to the Equitable 
Trust Company the first certificate of author- 
ity for an employees’ pension system so far 
given out by the department of insurance un- 
der the terms of the amended insurance law. 
The document created a corporation, separate 
from the Equitable Trust Company, to be 
known as “The Retirement System of the 
Equitable Trust ‘Company of New York,” 
which will be under the supervision of the New 
York Insurance Department and will handle all 
pensions to employees of the Equitable Trust 
Company. 

Outlining his own attitude on the question 
to a representative of THE Spectator, Superin- 
tendent Beha dealt with a very important phase 
of the Equitable Trust Company’s certificate 
when he said: 

It is a wonderful thing that an organization 
like the Equitable Trust Company, accustomed 
to handling funds in large amounts and familiar 
with every phase of finance, should so com- 
pliment the theory of insurance as to come 
willingly under the jurisdiction of the New 
York Insurance Department and, by this volun- 
tary action, give proof conclusive of its faith 
in the soundness and integrity of insurance and 
its methods. 


Interstate Life and Accident to Take Over 
Southern’s Business 

The directors of the Interstate Life and Acci- 
dent Insurance, of Nashville, Tenn., recently 
ratified the company’s purchase of the Fennes- 
see business of the Southern Insurance Com- 
pany of Nashville, the purchase involving in- 
terests valued at more than $20,000,000. This 
will cause the doubling of the capital stock of 
the Interstate and a meeting of the stockhold- 
ers will shortly be held to ratify this. The 
present stockholders, according to J. W. John- 
son, president of the Interstate, will absorb 
this new stock issue. 

This merger is estimated to give the Inter- 
state a weekly income of about $100,000. In 
order to handle the increased business, it is 
contemplated to enlarge the home office of the 
company. Several former officials of the South- 
ern Insurance Company have affiliated them- 
selves with the Interstate. 


Canada Life Decides to Enter State of 
New York 

Orrawa, Ontario, Aug. 23.—Negotiations 
by the Canada Life, Toronto, for entry into the 
State of New York, have been under way for 
some time. The general manager of the com- 
pany recently v‘sited the Department of Insur- 
ance for New York State, in connection with 
this matter. A conference has recently been 
held in Toronto with the Superintendent of 
Insurance for Canada, officials of the company 
and the chief exeminer of the Department of 
Insurance for New York. The Canada Life 
at the present time licensed to transact busi- 
ness in ten States of the Union. 


II 





BROOKLYN NATIONAL LIFE DINNER 
Agents and Officials Hold “Get-Together” 
Meeting 


The Brooklyn Club, Brooklyn, N. Y., was 
the scene of a dinner last week given by the 
Brooklyn National Life Insurance Company to 
its directors and agency force. 

Judge William R. Bayes, president of the 
company, acted as toastmaster. Judge Bayes 
stated that July was the biggest month the 
company had had and that August was expected 
to show even better results. 

L. Woodruf Ward, superintendent of agents, 
spoke of the high type of men in the agency 
force and promised the agents even more at- 
tractive forms of policies to be issued shortly. 

William Breiby, of Eackler & Brieby, actu- 
aries of the company, spoke a few words on 
the high type of service rendered by life insur- 
ance men. 

Israel Shapiro, who wrote 22 applications in 
one day, and Barney Barnett, who has written 
$350,000 in the few months he has been with 
the company, responded to a request for a few 
words. 

E. Weston Roberts, editor of the Insurance 
Advocate, congratulated the company on its 
progress. 

Loughton T. Smith, secretary of The Spec- 
tator Company, outlined the great possibilities 
for the Brooklyn National in the future. 

Frederick W. Rowe, treasurer of the com- 
pany, elaborated upon the great opportunities 
for success offered a Brooklyn institution. Wil- 
liam Obermayer, president of the Greater New 
York Savings Bank and a director, stressed 
the importance of service in connection with 
the success of a business. Another director, 
Gabriel Lowenstein, and a guest, Dr. Edward 
E. Hieds also spoke a few words. 

Mortimer Weinberg led the diners in many 
songs throughout the evening. 


American National Makes Big Gains 

From January 1, 1926, to June 30, the Amer- 
ican National, of Galveston, Tex., made a gain 
of over $40,000,000 in insurance in force, added 
over $1,073,000 to its assets, and increased its 
surplus security te policyholders by over $322,- 
000. This is a fine record and denotes a most 
progressive management. As of June 30 Iast, 
the company reports $24,270,886 of assets, a 
policy reserve of $19,561,840, and a surplus to 
policyholders of $4,067,683, including $1,000,- 
000 capital. The insurance in force increased 
in the first six months of this year by $40,673,- 
660, and aggregates $342,950,956. Since its or- 
ganization the company has paid policyholders 
$20,737,808. The American National operates 
in the United States from coast to coast and 
from Canada to the Gulf, and it also does busi- 
ness in Cuba and Hawaii. The company po- 
ssesses resources of a high class, carries a lib- 
eral cash balance and a considerable proportion 
of its assets in readily marketable securities, 
and has a large amount invested in loans on 
real estate. W. L. Moody, Jr., is president; 
Shearn Moody is vice-president, and W. J. 
Shaw is secretary of the American National. 
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A Loyal, Efficient Agency Corps 


Back of the success of a life insurance company is a 
force of enthusiastic men and women in the field, fol- 
lowing a vocation they like and serving a company 
in which they have confidence and pride. Their 
value to their respective communities and their own 
individual success stand upon the service their com- 
pany renders to its constituent members—the proving 
RESt. 

The Mutual Life of New York, the first American 
legal reserve mutual life insurance company, has for 
eighty-three years met the proving cest of service to 
its members. ‘To-day, this Company’s high prestige 
accorded to public service and achievement is upborne 
and carried on by loyal, efficient and contented field 
workers. 

They have unsurpassed contracts and facilities to 
offer to their public—all standard forms of insurance 
(ages 10 to 70) and annuities, both for men and for 
women; Disability and Double Indemnity Benefits; 
policy loans in branch agencies, and all other features 
of service the Company deems justified. 

They take a pride in building greatly upon a great 
pasi—a loyal, efficient agency corps successful for the 
Company and for themselves. 

Those who contemplate life insurance field work as 
a vocation are invited to write to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York, N. Y. 





ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts. 


Our Juvenile policies, written on children as young as 
one day old, go in full benefit automatically at age 5 
without re-examination. 


Our special low rate policies to business and profes- 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 

















alll Anas: 


Insurance Directories 


for 


*Greater New York 
tNew York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


LOUISVILLE, KY. 


P. 0. BOX 617 

















DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 





SURETY BONDS 
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Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 





Valuable Agency Zerritory Available 





CORRESPONDENCE SOLICITED 
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AGENCY APPLICATIONS SOLICITED 


AUTOMOBILE 
TOURIST TORNADO 


SPRINKLER LEAKAGE EXPLOSION 
RIOT AND CIVIL COMMOTION EARTHQUAKE 


FIRE 
OCEAN MARINE 
INLAND MARINE 


—_--———> ~~ 0 e+ a 


Incorporated in New York State 1891, Capital $3,000,000 


Total Assets Jan.1,1926 - - - ” 
Liabilities - - - 7 ‘ ‘ 
Net Surplus - - ae - ‘ 
Surplus to Policyholders 


$20,348,548 
14,211,383 
6,137,164 
9,137,164 


HEAD OFFICE: 84 WILLIAM STREET, NEW YORK CITY 


Western Dept. Southern Dept. Pacific Coast Dept. Marine Dept. Cuban Dept. 
F. P. Hamilton, Mer. S. Y. Tupper, Mgr. H. R. Burke, Mer. John E. Hoffman, Mer. Trust Co. of Cuba 
CHICAGO ATLANTA SAN FRANCISCO NEW YORK HAVANA 
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OPPOSE BUREAU IDEA 





Genera! Association Is Against Hold- 
ing Brokers Responsible 


PREMIUM EVIL 





EARNED INVOLVED 


Members Resent Blame for “Not Taken” 
or “Not Wanted” Policies 

The General Association of the 

Metropolitan District, Inc., New York, has just 

letter to Superintendent of Insurance 

which its members oppose 


Prokers 


sent a 
James A. Beha in 
the recent bureau plan to make brokers re- 
sponsible for urlimited earned premiums on 


wanted” policies. 


“not taken” or “not 

The “free” insurance evil is involved in the 
entire question and the General Brokers’ letter, 
signed by H. A. Bayern as president and 


Arthur Arnan as secretary, outlines the posi- 
tion of the association members and refers to 
a resolution adopted early in June in reply to 
Superintendent Beha’s ruling that he would hold 
any broker guilty of permitting “free” insur- 
ance to account. That resolution asked that 
each such case be judged by a grievance com- 
mittee on its individual merits. The text of 


the present letter, omitting the prior resolu- 


tion, is as follows: 

We note that Albert W. Whitney, acting 
general manager of the National Bureau of 
Casualty and Surety Underwriters, has asked 
you for a little more time before submitting 
the bureau’s report to you on the question as 
to whether or not brokers should he made re- 
sponsible for earned premiums on “not taken” 
policies and various other recommendations. 

Your attention is called to the fact that this 
organization was not in existence when your 
predecessor, Col. Stoddard, appointed Messrs. 
Turn, Wyatt & Silvey, a committee on the 
earned premium evil. 

As you know, the General Brokers Associa- 
tion of the Metropolitan District, Inc., was 
organized this year for the purpose of benefit- 
ing and advancing the best interests of the in- 
surance profession and to uphold the standard 
of insurance integrity, honor and courtesy. We 
represent a very considerable interest among 
insurance brokers in the metropolitan district 
and are writing you this letter for the purpose 
of calling your attention to the fact that it is 
the earnest wish of the officers of the General 
Brokers Association of the Metropolitan Dis- 
trict, Inc., to co-operate with you, the insur- 
ance companies and the rest of the insurance 
fraternity, in order to solve this very trouble- 
some problem. 

You know from numerous conferences that 
we have had with you, your deputy, Mr. Cun- 
neen. and Mr. Wood and others in your de- 
partment, that we have co-operated with you 
and that it is our wish to continue such co-oper- 
ation. The purpose of this letter is to put our 
selves on record with all the force at our com- 
mand that we strenuously object to the un- 
businesslike idea proposed by the various com- 
mittees of making brokers responsible for earned 
Premiums on canceled policies, under the con- 
templated form of combination, application, 
We understand 


hinder and agreement form. 








this form contains a provision that the broker 
agrees to the conditions printed on the back 
thereof, which agreement must be signed by the 
broker when he makes his application for in- 
surance covering any risk. 

This proposed plan of making the broker 
responsible for earned premiums on risks ap- 
plied for by him is not only impractical and 
unjust but, in the opinion of astute lawyers 
unconstitutional. You, as a practicing attorney 
for over a quarter of a century, know that an 
insurance broker can no more be held legally 
responsible for the collection of earned pre- 
miums on every risk canceled by the assured 
any more than an attorney-at-law can be held 
responsible for the financial and other acts of 
his client. Do you realize if this plan would 
he adopted there would be no limitation to 
such obligation to the brokers, and it would 
probably run into hundreds of thousands of 
dollars in the city of New York? This con- 
templated procedure is furthermore un-Amer- 
ican and is class discrimination. The con- 
templated plan unjustly endeavors to load the 
collection of premium responsibility entirely 
upon the producer, the insurance broker, and 
make him carry the bag under all conditions 
and circumstances. This we consider mani- 
festly unfair and it would create chaos in the 
business. As a matter of fact, if it were not 
for insurance brokers, where would the insur- 
ance companies derive their income ? 

We wish you would consider this 
emphatic protest against such an idea, 
behalf of this association we wish to inform 
you that the brokers are not willing to assume 
such responsibility. Before a definite plan is 
adopted, we respectfully ask that you arrange 
for a conference with us so that when rules 
and regulations are promulgated by you, they 
will have the full and enthusiastic support of 
the brokers. 


as our 
and on 


Attacks Receivership 
(Concluded from page 3) 
to the junior bondholders and states that his 
committee desires a fair plan of reorganiza- 
tion in which it can take part. If a fair plan 
of reorganization can be had, Mr. 





Jameson 
says he will no longer be interested in either 
the upset price or the date of sale. He wants 
an upset price that will vield a fair sum to 
the dissenting bondholders for their securities 
and ventures an upset price of $80,000,000 for 
the Puget Sound extension, $150,000,000 for the 
Lines East and $20,000,000 for the unpledged 
assets. If a fair plan cannot be obtained and 
if the upset price should be such as not to 
give a fair price to the dissenting stockhold- 
ers, Mr. Jameson feels that the only thing left 
for the Bondholders’ Defense Committee to do 
is to attempt to protect the bonds by offering 
a cash bid at the sale. This, of course, would 
involve competition with the influential bank- 
ing sources back of Kuhn, Loeb & Co. and 
the National City Frederick H. 
Ecker, vice-president of the Metropolitan Life, 
is allied with these and is chairman of the 
Bondholders’ Protective Committee, 
in direct opposition to Mr. Jameson’s commit- 
tee, the Metropolitan owning $6,059,000 of un- 
derlying bonds and $5,667,000 of junior bonds. 
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MAY DROP PLAN 





Future of Pennsylvania Advisory 
Boards Is Uncertain 





NEW COMMISSIONER TAKES ACTION 


Move Would Not Meet Ayproval of In- 
surance Men Generally 

PHILADELPHIA, PENNA., August 30—After 
five years of successful operation, the Insur- 
Advisory Pennsylvania are 
discontinued. At least several 
rumors, in fact we might say almost official in- 
formation, come to that effect. Einar Barfod, 
Pennsylvania’s new Insurance Commissioner, 
has prepared questionnaires which are now be- 
ing printed and are expected to be in use with- 


ance Boards in 


about to be 


in a very few days. 

The discontinuance of the Advisory Board 
plan in the Keystone State will not be favored 
by insurance men generally, as practically every- 
one who has had any contact with its work- 
ings admits that much good has been accom- 
plished in cleaning up the agency field gen- 
erally. In fact members of the public in vari- 
ous portions of the State have voiced approval 
of the plan, stating that it has already brought 
about some appreciable difference in the con- 
duct of the insurance business. This proves 
that the public has been benefited to some ex- 
tent. Not long ago, the then Insurance Com- 
missioner McCuiloch, and a man who has faith- 
fully and capably served the people of Penn- 
sylvania for 43 years, in a letter written to 
the Philadelphia Division of this advisory board 
system said that “since the advent of the boards 
the complaints received by the department had 
been reduced approximately 30 per cent.” 

Why Commissioner Barfod would propose 
the elimination of the Advisory Board system 
is beyond comprehension of a ‘number of the 
leaders in the business here. While it disrupts 
the immediate henefits being derived, unless 
plans miscarry the boards which will not dis- 
band as a body, during the layoff, will again re- 
turn to their duties as soon as the new admin- 
istration takes hold at Harrisburg in the early 
part of January, 1927. The recent visit of the 
Insurance Commissioner of a nearby State, who 
spent an entire day with the members of the 
Philadelphia Insurance Advsory Board, watch- 
ing the activities entered into by it, and the re- 
sults are interesting. This Commissioner went 
away convinced that such a plan was practical 
and remarking that the same scheme would, 
with a few minor changes, be beneficial to the 
business in his own State. During the past 
vear or two, letters from nearly every part of 
the world have been received asking for in- 
formation about this plan. These letters have 
come from England, Australia, South Africa. 
Holland, Canada and the United States. 
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FIRE AND LIFE 


} ASSURANCE CORPORATION, Lid, 


FREDERICK RICHA2DSON, United States Manage: 


GENERAL BUILDING, 41TH & WALNUT STS. 
PHILADELPHIA 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 












Reserve for Unearned Premiums .............. $1,239, 147.00 
CUS e TR CI are ee re 384,909.00 
LTS LOR SES SRI Rie esenl RS yr nerer $500,000.00 
PRT AEIDNIS sc iscisidremeiciceisx'oss 50% 1,274,407.00 





Surplus to Policyholders..................- 1,774,407.00 

Metal Ausets....2.0kssc Sohe0 ees sees . -$3,398, 463.00 
is Mie MRR OW oo igca soe 'osieicie aces eeene Sas Se Chairman of Board 
SE Le irre ern ae nnC President 
SEES 51) a RRR ee eee eI rei Secretary 

























THE SIGN OF GOOD CASUALTY INSURANCE _ 





Head Office 55 Fifth Ave., New York 
C. M, Berger, United States Manager 


Philadelphia Branch Office 


Wood Building, 512-514 Wainut Street, Philadelphia, Pa 
A.ELM ER LORD & CO.. Resident Managers. 








ANNOUNCING 
PITTSBURGH BRANCH OFFICE 


OF THE 


COMMONWEALTH CASUALTY COMPANY 


OLDEST PHILADELPHIA CASUALTY COMPANY 
AUTOMOBILE INSURANCE PLATE GLASS 


REAL SERVICE 


IN UNDERWRITING 

IN CLAIM SERVICE 

IN DEALING WITH AGENTS 
IN DEALING WITH ASSUREDS 


INSURANCE SOLD THRU BROKERS AND AGENTS 
ONLY. AVAILABLE TERRITORY OPEN IN WESTERN 
PENNSYLVANIA 


BEST CONTRACTS LOWEST RATES 
LIBERAL COMMISSION 


FOR PARTICULARS WRITE 


COMMONWEALTH CASUALTY COMPANY 


PITTSBURGH BRANCH OFFICE 
JONES LAW BUILDING PITTSBURGH, PA. 
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LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH ae. BOILER 

AUTOMOBILE EEA LANDLORDS 

TEAMS ya ELEVATOR 

COMPENSATION Aes GENERAL LIABILITY 
Established Lie 1869 | 

LONDON GUARANTEE & ACCIDENT CO, Ltd, °Esgunes 


| 


| 


145 Milk Street, Boston, Mass | 


| 
| 
| 
! 
| 





When the shrieking sirens 


announce the burning of some- 
body’s property—can you have 
the satisfaction of knowing that 
if it belongs to one of your 
clients—he has a policy in a 
large and long established com- 
pany whose experience has aided 
you in providing him with ample 


protection from loss? 






‘Obhe CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN, LANE, NEW YORK, KX. 


hairm 
AUL L.HAID, Preside 


™ } CASH CAPITAL “TEN MILLION DOLLARS 
“AMERICA Fore” 
NEW YORK *# CHICAGO + 


MONTREAL *# SAN FRANCISCO 














THE DRUNKEN HERCULES 
RUBENS’ MASTERPIECE 
The original of this famous picture, lost . for one’: 
hundred years, now found in Dresden, in the private 
gallery of former King of Saxony. 


Is It Insured ? 


PAINTINGS, STATUARY, WORKS OF ART, ETC. 
Insured against’All Risks” Including breakage, 
wherever ‘such property may be located. 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City te : 3) Chicago, Hl. 
General Agents.- ‘All Risks" Department 
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COMPANY WINS SUIT 





Decision Rendered in Favor of Com- 
monwealth Fire and Marine 


PENDING SINCE MAY, 1925 





Plaintiffs Had Sought Completion of Re- 
sale Contracts With Agents 


The suit instituted in May, 1925, by H. A. 
Lovett, of Eureka, and others, against the Com- 
monwealth Fire and Marine Insurance Com- 
vany of Kansas City, Kan., has been decided 
in favor of the company on all points, the court 
rendering judement against the plaintiff and all 
interviewers. The case was presented to the 
Second Division District Court of Wyandotte 
‘county in July last, and the decision was ren- 
dered on August 25. As previously explained 
hy President F. L. Travis, the suit was brought 
hy some stockholders of the company who had 
«4 resale contract with the agents who sold 
them the stock, and the purpose of the suit was 
to compel the company to carry out this re- 
sale contract. 

The major portion of the text of the court 
decision is worded as follows: 

1 The fili: of the charter of the Commonwealth 


Fire and Marine Insurance Company with the Secre 


tary of State and the approval thereof by the charter 


1 the organization of the company, and 





hoard cor 
its duly chosen or elected hoard of directars had 
uthority to do and perform ail lawfu! acts necessary 
for the company to entitle it to a permit to carry on 
the husiness of writing insurance, as provided for in 
id charter, and the doing and perf 
necessary acts would be the transaction of the busi 


rming of sucl 


ess of tl mpany within the meaning of the 
tute 
9, <A part ubscribing to the stock of a corpor 
ion is conclusively presumed to know the law wit! 
respect to amending its charter: and in this case, 





19-403, R.S. amend 


a | 
vital 


Section authorized the 


1928 


ment to the charter of defendant reducing its ¢ 











stock from $1,000,000 to $410,900, and plain aid 
interveners are hound thereby. 
The Blue Sky Board was not bound to ae 


on and approve or reject the application of the defend 


ant to sell its stock in the form which was first 


filed or first presented to then 


could require addi 
tional showing and information, or permit the filing 
i h and the filing of a 


new application was not required to authorize the 








showing or information: 


hoard to grant the defendant permit to sell its stock 

erason of the filing of additional papers or fur 
nishing additional information to the board after the 
iling of the first original statement or application: 


ind the action of the hoard in authorizing said permit 


to he issued, was legal and is not subjett to collateral 
ttack in this case. 

{. The representations made by the agents selling 
tock, to plaintiff and the interveners, were not sucl 
1 


frons vs wonld 





constitute fraud entitlIng 


intiff and interveners to have their subscrip 
tlons canceled. The agreement made by plaintiff and 
sail agents for a resale for $300 of certain shares 


purchased by them for $225. the profits to be divided 


ee 2 ; i 
retween the agent and = subscribers, would not in 
ulidate ¢ subscription with the company, as it 
is withont the knowledge or consent of the president 


r other officers of the company and in direct viola- 
le contract made by the company with the 
selling agents, 

» The Blue Sky 


| Roard having authorized the is 


Suance of a permit to. the defendant company to sell 
its stock. 


it was the duty of said company to file any 
amendment to its charter or by-laws with the Bank 


Commissioner, and no such amendment would be opera- 


tive until so filed; and it likewise was its duty not 
to transact business on any other plan than that set 
forth in its application for permit to sell its stock, 
until a written statement showing in detail its pro- 
posed new plan of transacting business was filed; and 
the defendant company has in each case where its 
charter has been amended or‘plan of transacting busi- 
ness has been changed, complied with the require- 
ments of the statute. 

6. Judge McClure, in the case of Menninger versus 
the defendant company in the District Court of Shaw- 
nee county, Kan., and Judge Fischer of the First Divi- 
sion of this court, in the first hearing of this case, 
ipon substantially the same evidence as is before the 
court in this hearing, having decided as a matter of 
law that there were no misrepresentations or fraud 
on the part of the defendant or its agents, whic! 
vould entitle a stockholder in the one case or a sub 
scriber to the stock of the company in the other, to 
the appointment of a receiver or other relief on the 
rround of fraud, that question is stare decisis and 
vill be followed by this oourt. 

7. The 


o recover in this cause. The defendant insurance 





plaintiff and interveners are not entitled 


mpany is entitled to a judgment against the plaintit 


their respe 


interveners for the amount due upon 


for costs. 





tive notes, and 


American Cieneral Goes to the Wall 


Cuicaco, Inu., August 30—The American 


General Insurance Company, of Chicago, which 
was organized five vears ago and has done a 


small and dwindling business in fire and tor- 


nado lines, has been taken over by the insur- 
ance department of the State of Illinois and is 
to be liquidated. The concern suffered heavily 
in tornado losses, the final destructive blows 


ine in the Murphysboro area in Southern 


Homestead Fire Incorporated 
St. Louts, Mo., August 30—The Homestead 


‘ire Insurance Company, to operate on the 
iutual insur- 


plan and write fire and lightning 


ance, has been incorporated in St. Louis. The 


incorporators are: James W. Garner, Harry 
Hochman, D. V. Greenway and T. J. Gabbert, 
Temporary headquarters for the company 


7090 North Grand boulevard, St. Louts. 


Blue Goose to Meet in Mississippi 
September 3 and 4 
The Louisiana-Mississippi Pond of the Blue 
fall flight at Brown’s Well 


on September 3 and 


ose will hold its 


Hotel, Hazelhurst, Miss., 
t. There will be dancing, swimming and golf- 
ing, and special entertainment for the ladies. 
E. J. Perrin, Jr.. Made a Secretary of 
Automobile Insurance Company 
J. Perrin, Jr., secretary of the inland and 


cean marine departments of the Automobile 


Insurance Company, Hartford, was recently 


elected a company secretary by the board of 
directors. 

American Lloyds Made Stock Company 
\merican Lloyds, New York, has veen con- 
rted into a stock company with a capital of 
The name 


of the new company is American Lloyds. Inc., 


$200,000 and a surplus of $150,000. 


and the officers are Leo H. Wise, president; 
David S. Walton, Robert L. 
Stewart, secretary and treasurer, and C. C. 
Vail, assistant secretary and treasurer. 


vice-president ; 
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CANADIAN CONFERENCE 





Insurance Superintendents of Pro- 
vinces Will Meet at Victoria, B. C. 





DATES ARE SEPTEMBER 21 TO 24 





Topics Include Hail and Tornado, Uniform 
Policies and Underwriters’ Agencies 
The Association of Superintendents of In- 
surance of the Provinces of Canada will hold 
the Empress 


>| 22 
=i, 


“ay 


its ninth annual conference in 


Hotel, Victoria, B. C., 
23 and 24. Charles Heath, superintendent of 


Manitoba, is 


on September 


Association ; 
Alberta, is 


president of the 
Henry Brace, superintendent for 
vice-president, and R. Leighton Foster, super- 
intendent of Ontario, is secretary and treas- 
W. J. Smelt is conference secretary. 
The four-day meeting will discuss such 
topics as hail and tornado legislation, reciprocal 


urer. 


or inter-insurance exchanges, uniformity in pol- 
icv forms, fire insurance legislation, under- 
writers’ agencies and wholesale automobile in- 
surance. 

With regard to life insurance, the Associa- 
tion will take up the question of uniform an- 
ual statement blanks from the following four 
iewpoints: (a) Modified life. (b) Modified 
(c) Modified fraternal. (d) 
The application of 
accident and casualty 


henefits in life contracts will also be on the 





other than life. 
[Insurers other than life. 
sickness legislation to 
program and the assessment plan will come in 


attention at the hands of the gathering. 


Deposits of fraternal societies will be reviewed 
‘rom the standnoint of British Columbian and 

\Ihertan legislation. 
Casualtv insurance will he discussed on Sep- 
ember 22 with respect to accident and _ sick- 
insurance in Canada 


ss legislation, casualtv 
1d automobile casualty lines. 


Charles F. Howell Made Editor of Weekly 
Underwriter 


Charles F. Howell has been appointed by L 
\. Mack, publisher of the Weekly Underwriter 

editor of the paper and vice-president of the 
Underwriting Printing & Publishing Company, 
succeeding the late Wilfred W. Mack. 

Mr. Howell has been managing editor of the 
Weekly Underwriter since 1918 and specialized 

the marine insurance department. Prior to 
hat he was for six vears with the Argus of 
Chicago and was also editor and publisher of 
the Insurance & Commercial Magazine of New 
York. He has written much outside of insur- 
ance and holds the highest respect of all who 
know him. 





Overrule Injunction in Kentucky Rate 
Raise 

LovursvILLeE, Ky., August 30—Federal judges 

-day overruled a motion for an injunction 

seeking to prevent the State of Kentucky from 

interfering with the collections of a 12% per 


t 
te 


cent raise in fire and tornado insurance rates. 
The action was brought by two of the com- 
panies afiected by the proposed raise. 
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Are You The Man? 


If so, and you can Prove it, an unusual opportunity awaits you. 
lished and progressive 


LIFE INSURANCE COMPANY 


intends to open an Agency in 


BRADFORD, PA. 


If offers—to the right man—an exceptionally good proposition. 


The man we want must have a clean and commendable record. He should 
also know how to select, train, and stimulate sub- -agents. 


Compensation will include generous commissions and renewals with drawing 
account or pect and enpeeues. 


= you can “fill the bill,” write and tell us all about yourself, in strict confi- 
ence. 


Address Agency Manager, care THE SPECTATOR. 


An estab- 


ee 


THE 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOHNSON, President 


WANTS: A Field Organizer 
Contract—Salary and Expenses 
WANTS: General Agents and Managers 


Contract—Commissions or Commissions and 
Expense Allowance. 


Only men of experience whose records will bear the 
closest inspection will be employed. 


Address—S. W. GOSS, Vice-President, 
The Rookery, Chicago, III. 


Thursday 











INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
208 S. LaSalle St., Chicago, III. 


1824 1926 


Over A Century Old 


UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 





Tet 














for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 


Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 


President ; : 

Vice President 

2nd Vice President t (Agency Supervisor) « 
Secretary : 

Actuary 


Main Office, 816 14th einai N. W. 


° HENRY P. BLAIR 
° JOSEPH SANDERS 
. WILLIAM A. BENNETT 
. LLEN C. CLARK 
i GILBERT A. CLARK 


WASHINGTON, D. C, 




















Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one - licy 
Premiums 5 cents to 50 cents per wee 


JOHN -" McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
SG McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Philadelphia, Pa. 





Independence Square 

















W. E. SMALL, President 


AUTOMOBILE 


PLATE GLASS LIABILITY 


OVER $3,000,000.00 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, atianta, 6a. 


BURGLARY 


AN AMERICAN COMPANY 


E. P. AMERINE, Vice-Pres. 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 
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AROUND THE WORLD WITH ARCHIBALD AGENT 
The Mutual Life of New York Hums “All Alone” in Mussolini Land 


Put that 


“Ryerybody is looking at you! 
away !” 


wretched old portable typewriter 
scolded Pauline. “Who ever heard of or saw 
a typewriter on the beach at the Lido? I'll 
treat you to a cocktail over at the Pajama 
Café—if you please will !” 

Archibald Agent, clad only in a pair of trunks 
and seated cross-legged on the sand underneath 
the brilliantly striped canopy of our beach 
cabin, continued te two-finger away at his ma- 
chine—just as if being scolded by a beautiful 
blonde in a gorgeous pair of blue and pink silk 
pajamas was a common occurrence. 

‘It’s you, Pauline, they’re looking at!” said 
we to appease the lady’s impatience; further- 
more, it was a treat for sore eyes to see Arch 
working again. 

“They’re not looking at Pauline,” corrected 
Arch, reaching for a cigarette. “You notice— 
at least, I’m sure Pauline does—that it’s only 
the ladies who cast their eyes this way. Can’t 
help it that Heaven gifted me with an Apollo- 
esque body! You don’t appreciate what a won- 
derful boy you’ve made a fool of, Pauline.” 

“And you apparently don’t appreciate the 
fact I gave up a Jeisurely tour about the world 
to dash madly from country to country on this 
twelve weeks’ tour and be ignored and aban- 
doned while you and that’”—meaning us—‘“talk 
for hours with stupid agents about insurance 
conditions. Why I did it? Why!” 

“The trouble with you, Pauline,” said Arch 
soothingly, as he resumed his writing, “is that 
you don’t realize I’m getting this beastly report 
off now to the Honorable D. T. 
Necker, so that this moonlight night we can 
gondola and dance a bit at Chez Vous. Why 
won't you think?” 

“Here we are in a place that makes Heaven 
quite inconsequential—and you decide to work,” 
sighed the lady. and with a nod towards us: 
“Why can’t you do it for him? You did in 
old India and Turkey—” She didn’t finish, but 
sprang to her feet and commanded us to follow. 
A nod from Arch told us to be off. “We'll 
have a cocktail and a dip—and maybe he'll be 
finished when we get back.” 

When we got back, Arch was finished, all 
right. There he was chatting merrily with a 
stunning brunette in brilliant orange pajamas 


my boss, 





—a well-known musical comedy dancer Arch 
had known in New York. Painful 
introductions—then the lightning, when Violet 


Vincent cooed: “It’s adorable meeting Arch 
here in this glorious spot. We were silly 
enough once to be sweethearts, you know— 


then I went off and married a stupid old dunce, 
whom I promptly divorced. Old loves are best, 
aren't they, Arch?” And before Arch could 
answer, she had him by the hand and was 
leading him off : 
you? But I 


“You will pardon us, won’t 


introduce Arch to some 


must 


By I.xonaRD Woop, Jr. 


friends just a few cabins down, I'll send him 
right back!” 
“You and Pauline read my letter to D. T.,” 


Arch tossed back as he walked Miss 
Vincent clinging to his arm. 

Without so much as a word, Pauline marched 
off in the other direction to the Pajama Café 
—and we took our mind from the impending 
storm by reading Arch’s letter: 


Dear BD. T.: 

Here are some gleanings from Italy, which 
you may be able to use in your book, The 
World’s Insurance. 

There is only one American insurance com- 
pany in Italy and that is the Mutual Life of 
New York. It, however, is not interested in 
new business—in fact, hasn’t written any in- 
surance since I907—and has been liquidating 
as the policies mature. The Italian Govern- 
ment has practically made a national industry 
of insurance and its demands and restrictions 
upon foreign companies are anything but at- 
tractive. The experience of the Mutual Life 
in Italy has been, to use the adjective of one 
of its representatives, “bad.” Italy is ex- 
tremely nationalistic, competition is most keen 
between the native companies. The people, as 
a whole, do not know or understand insurance 
—much educationa! propaganda is needed. 

Some other features that make Italy so un- 
attractive to the foreign company are these: 
The general agent for a company must be of 
Italian citizenship. Fifty per cent of the mathe- 
matical reserve of an insurance company must 
be invested in Italy in Italian State bonds or 
in non-mortgaged Italian properties, or in cash 
deposits with the “Casa Depositi e Prestiti”— 
and Italian securities aren’t exactly in the pref- 
erence. The equivalent amount in gilt-edged 
American securities are not acceptable. Mathe- 
matical reserves have to be kept in separate ac- 
counts for the sole benefit of Italian policy- 
holders. 

A foreign cotapany wanting to do business in 
Italy must first obtain authority from the Min- 
istry of National Economy and the company 
must have been transacting business for at 
least ten years at home. An initial deposit of 
2,000,000 lira is required; this can be used as 
the mathematical reserve, but it must never be 
The foregoing applies to life insurance 
companies, while companies wanting to transact 
other classes of business than life, must get 
authority f Mintstro per l’Economia 


away, 


: nee 
Less. 


from el 
Nazionale, and after obtaining that, they must 
pay 100,000 lira tor one class of business and 
200,000 for two or more. At the end of each 
business year, the deposits have to be raised to 
35 per cent of the gross premiums written in 
taly. Then there is a concession tax that has 
to be paid by a foreign company. 

As you may surmise from the above, the 
Italian companies lead by far in number, then 
come the French, the British, the Swiss, the 
South American and the Austrian companies. 
These companies solicit business in much the 
same way it is done in the United States— 
through salesmen. The Italian representative 
of a foreign company almost invariably works 


on a flat commission basis and it is he who 
pays the salesmen. 
Life insurance rates correspond very much 


to our “temperate zone” rates. Fire insurance 
companies find the moral hazard fair and, with 
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the Italian Government interested in the native 
companies, rates are kept at a uniform level. 

This is one of the last countries an Ameri- 
can insurance company should try to enter. 

As you know, I am keeping voluminous notes, 
but am only sending you by mail the high 
lights, so to speak. 

We are leaving here the day after tomorrow 
for Buenos Aires. 

“Arch.” 

While reading the letter, our thoughts were 
only partly on its contents: an uncomfortable 
feeling that something unpleasant was impend- 
ing detracted. A half hour passed 
and no Pauline and no Arch. So off we went 
to the Pajama Café, where we found Pauline 
sipping a pousse café—and presumably drown- 
A welcoming smile encour- 
aged us to join her. Could she ab- 
solutely trust us with her confidence? Assur- 
ing her she cculd, Pauline put into words 
something that had been glaringly evident: 
“I’m wild about Arch. I want to marry him; 
but I don’t think he cares so terribly much 
about me—you know, he could have very easily 
suggested that I trot along with him and that 
Vincent woman!” 

We were about to make a suggestion, when 
Arch, Violet Vincent and a half a dozen others 
rushed up to us amid exclamations of “There 
they are!” and “Let’s have one, too!” Pauline 
smiied with difficulty at the sight of Violet 
still clinging to Arch’s arm and froze when 
the pretty brunette gushed forth: “You two, 
what do you think? Arch and I have just dis- 
covered we're all sailing on the same boat for 
I’m going down to fill a danc- 
Won’t we 


ing her sorrows. 


Buenos Aires! 
ing engagement there and at Rio. 
all have fun!” 

“Really?” said Pauline, “high hat” 
despite her attempt not to be. “Oh, I’m 30 
glad the boys will have someone to take care 
of them. 


very 


They're always running into moral 
hazards and talking about them. They say it 
pertains to insurance. But I was once married 
—am a widow, not divorced.” The last was 
said as if to establish her own irreproachable 
character. 

Arch was flabbergasted. 


” 


“Pauline, you said 





you—why, in Japan 
of this frantic train and boat 
she explained, “I thought it would 
be lots of fun—just as many things and peo- 
ple turn out differently from what one ex- 
pected.” That hit home. “Furthermore, I’m 
in love with the Lido, Venice. Such a won- 
derful place to loaf and play; everybody mind- 
ing their own husiness—and not a moral left 
anywhere to be hazarded. This is Paradise for 
a pagan like me.” 

“Oh, dear, I hope I haven’t intruded?” ven- 
tured Miss Vincent, sensing a strained relation- 

(Concluded on page 29) 


“[’m_ tired 


catching,” 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets . - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - -  1,001,125.89 
Voluntary Catastrophe Rane 500,000.00 
Reserves - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 











A Progressive SURETY and CASUALTY Company 














FIDELITY axn SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION’ INSUR- 
ANCE. 








CAPITAL, $2,450,000.00 


Union Inpemniry 
unin indnty i Gompany pony hong re 


New Orleans New York 


CASH CAPITAL $750,000.00 
NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Bui ding 
MILWAUKEE, WISCONSIN 

Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 











We Invite Your Inquiry— 


We are equipped to give unusual 
co-operation in the following lines: 
AUTOMOBILE & GENERAL LIABILITY 
PROPERTY DAMAGE & COLLISION 
WORKMEN’S COMPENSATION 
ACCIDENT AND HEALTH 
PLATE GLASS INSURANCE 


Manufacturers’ Liability Insurance Co. 
Manufacturers’ Liability Insurance Co. Building 


37 Montgomery St. Jersey City, N. J. 

















AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


Fidelity and Surety Bonds Burglary Insurance 








Gunes Home 
Office Building 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 




















Check Forgery and Alteration Insurance 





Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 


Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. 


DENVER, COLORADO 
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Casualty, Surety and Miscellaneous 








eee 


BROKERS AND AGENTS 


pill for Registration Comes Up in 
England 


DRASTIC PENALTIES INCLUDED 


Misrepresentation Punishable by Two 
Years in Prison or £100 Fine, or 
Both 


(From Onur London Correspondent) 


Lonpon, EncLanp, August 18—On July 21 
R. H. Morris. Parliament for 
Cardiganshire, introduced in the House of Com- 
mons an “Insurance Brokers and Agents (Reg- 
istration) Bill,” which was read a first time and 


Member of 


ordered to be printed. Copies are now avail- 
able. Whether it will become law would seem 
to be more or less open to question, but it is 
certainly interesting. 

Among other things. it proposes the estab- 
lishment of a registration board, consisting of 
36 members appointed as under: Twelve by the 
insurance offices. four by the Corporation of 
four by Lloyd’s Brokers’ 
Association, four by the Corporation of Insur- 
ance Agents, and twelve by a society or societies 
insurance agents whose primary 


Insurance Brokers, 


representing 
occupation is transacting insurance business. 

“A per- 
son shall be deemed to act as an insurance 


Definitions include the following: 


broker who directly or indirectly acts for re- 
ward, or is a niember of a firm or director of 
a company which acts for reward, on behalf 
for the purpose of effecting any 
policv of insurance or of placing any risk. A 
person shall he deemed to act as an insurance 
agent who directly or indirectly acts for re- 
ward, or is a member of a firm or director of 
a company which acts for reward as the agent 
of any assurat company for the purpose of 
of insurance or of placing 

The expression “assurance com- 


of the assured 


effecting any policy 
any risk.” 
pany” is defined to mean “any person or body 
of persons. corporate or unincorporated, and 

without the 
United Kingdom. who issue or undertake lia- 
insurance,” and the 
f insurance” is to include a 


whether established within or 


bility under policies of 
expression “policy ¢ 
contract or treaty of insurance or reinsurance. 
Every person who acts as an insurance 
broker or insurance agent is to be registered, 
under penalty of a fine and forfeiture of any 
or reward paid or due to him for 
Powers to refuse registration in 
certain cases and to remove names from the 
register are also proposed. And, there is the 
following drastic provision against misrepre- 
sentation: “If an insurance broker or an in- 


commission 
so acting 


surance agent by any false, misleading, or 
deceptive statement, representation or promise 
or by any dishonest concealment of material 


facts wilfully and fraudulently induces or at- 


tempts to induce any person to insure or to 
agree to the terms on which an insurance is to 
wilfully and fraudulently 
arranges or attempts to arrange any contract of 
insurance, he shall be guilty of a misdemeanor 
and shall be liable on conviction to imprison- 
ment for a term not exceeding two years, or 
to a fine not exceeding one hundred pounds, or 
to both.” 

It is, as vet, too early to comment upon the 
attitude of the insurance companies with re- 
gard to the above, but more may be expected to 
be heard on the subject at no very distant date. 


be granted or 


AIRCRAFT INSURANCE 
Indemnity Company of America Giving 
Special Attention to Such Risks 


Sr. Louris, Mo., August 30.—Officials of the 
Robertson Aircraft Corporation, which has the 
contract to carry the United States air mail 
between St. Louis, Mo., and Chicago, Tll., re- 
port that during the past four months the aero- 
planes used in the mail service have traveled 
66,000 miles withcut serious accident and with 
only one incomplete flight between the two 
cities. That delay was caused by a severe 
storm which swept Lake Michigan. 

The record of the Robertson planes calls at- 
tention to this branch of insurance underwrit- 
ing. However, several companies have entered 
the field, among them being the Indemnity 
Company of America, with home offices in the 
Pierce building, St. Louis, and the Independ- 
ence companies of Philadelphia. 
started to 


The Indemnity Company accept 





polictes on selected planes about a vear ago 
and has had a very successful underwriting 
experienc Not one of the many planes in- 


sured by this companv has figured in a serious 
accident. 

The Indemnity Company of America has per- 
haps given more serious study to the insurance 
navigation of the air 


problems attendant to 


than any American company. In its organiza- 
confines 
regular 


It also bases its rates on 


tion are several expert airmen and it 
its underwriting to new aeroplanes in 
mmercial service. 
character of the territory over which the 
ines operate, preferring level sections of the 
ountry such as the Central West. 
Samuel Appleton Dead 


(Concluded from page 3) 


1 
hy 


came president of the Commonwealth Fire 
Insurance Company. Four vears later he left 
this company to become president of the Manu- 
facturers Fire and Marine Insurance Company. 
In 1886 he joined the Employers Liability. In 
1899 Mr. Appleton became joint United States 
manager of the corporation and in 1903 he be- 
came sole United States manager and attor- 


ney, a position he held until this May. 
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COMPENSATION CAMPAIGN 





Michigan Gubernatorial Candidate 
Making Grandstand Play 


WANTS HIGHER INDEMNITY LIMITS 





No Real Action Resulted from Report of 
1925 Special Committee 
LansinG, Micu, August 30—Advocacy of 
higher compensation for disabled workers or 
their families, in event of fatalities, through re- 
vision of Michigan’s compensation law, is fea- 
turing the campaign addresses of Fred Green, 
mayor of Ionia and candidate on the Repub- 
lican ticket for the gubernatorial nomination 
at the primaries September 14. Mayor Green’s 
sole opponent for the nomination is Governor 
Alex. J. Grosebeck, who is seeking a fourth 

term. 

At the last legislative session, a sporadic 
effort or two was made to revise the rates in 
the compensation law through enactment of an 
almost entirely new compensation code, pre- 
pared by a special commission appointed by the 
governor to look into the situation and suggest 
remedies. The recommended changes, which 
would have increased minimum and maximum 
rates by $2 a week, never got far in either 
house, however, and some blame the governor 
for this fact on the ground that he did not 
turn over the commission’s report and proposed 
hills to the legislature as soon as they were 
received by him. Although a hearing was 
granted in the matter, the projected changes 
never actually got out of committee. 

Although a mere revision of rates would 
perhaps make little difference to the insurance 
carriers, the commission report in 1925 was 
seen as a most dangerous document in that it 
advocated turning over to the department of 
labor and industry management of the State 
accident fund, thus putting the fund’s custodians 
in a position to gain valuable information which 
might help to deprive private companies from 
much business. It was also recommended that 
the accident fund go out after business. 


Etna Casualty Subscribes to Richmond 
Exchange Rules 

28.—The Aétna 

Casualty and Surety Company, Hartford, has 


RicHMonn, Va., August 
agreed to subscribe to the single agency rule 
of the Richmond Insurance Exchange, and F. 
W. Clintsman, manager of the company’s Rich- 
mond branch office, has been elected to mem- 
bership. This means that subagents of the A@tna 
will be classified as solicitors insofar as the 
exchange is concerned and each will receive 
TO per cent commission. The matter of the 
/Etna’s affiliation has been hanging fire for 
some time and members of the exchange ex- 
press themselves as well pleased. 
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To all those connected with. The Employers’ 


Liability Assurance Corporation we ex- 


tend our deep sympathy upon the 


death of their chairman, 
Samuel Appleton 


Maryland Casualty Company 


F. Highlands Burns, President 






































AT HOME 
ALL LIFE AGENTS 


who stop over for 


the SESQUI-CENTENNIAL 


while attending— 
the 


CONVENTION OF LIFE 
UNDERWRITERS 
at Atlantic City. 
&o0e4 
Our central location in the heart of 
Philadelphia, may prove of convenience 
and service to you. 


DROP IN 
PHILADELPHIA LIFE 


INSURANCE COMPANY 
111 No. Broad St., Philadelphia, Pa. 

















A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, “I am the Peoria Life Agent.” Through its 
policy of “Service to Policyholders’”’ the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
— receipt of proofs—often delivered before the 
uneral. 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and “‘Policy- 
holders’ Month.” 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious ‘Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 
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WESTERN DEPARTMENT 


Development Plans of Great Ameri- 
can Indemnity 


CHICAGO OFFICE OPEN 


Interesting Insurance Career of Manager 
Harry E. Hill 

As noted in THe Spectator for last weck, 
Harry E. Hill, manager of the Chicago office 
of the London and Lancashire Indemnity, has 
heen made manager of the Chicago office of 
the Great American Indemnity Company of 
New York. The new office was opened yes- 
terday. 

This unit of the new company’s organiza- 
located in the district of 
Chicago, across Jackson boulevard 
from the Insurance Exchange. It will, there- 
fore, be readily accessible to local producers. 
It is planned also to equip the office for the 
development of business in the Central West- 
ern States, thus affording agents in these States 
immediate contact with the company’s service 
organization, particularly 
writing, inspection, claim adjustment and audit- 


tion is insurance 


directly 


insofar as under- 


ing are concerned. The announced policy of the 
company to observe conservative practices and 
to avoid rapid expansion will govern the activ- 
ities of the Chicago office. In this respect, as 
in other matters, the indemnity company will 
have the co-operation of Vice-President Street 
of the parent fire group, who plans to work 
with Manager Hill in the development of per- 
sonnel for the branch office and in the estab- 
lishment of agencies in this territory. 

Mr. Hill, who is manager of the new office, 
has had a world of experience in the insurance 
business. He is a native of Ohio and is thor- 
oughly familiar with the territory which wil! 


be under his jurisdiction. His early business 
training was obtained with railroad companies. 
Beginning with the Big Four Railroad Com- 
pany in Dayton, O., at the age of 20 as stenog- 
rapher and file clerk, he advanced rapidly 
through various positions in the traffic depart- 
ment. Later he joined the forces of the Union 
Pacific Railroad Company at Denver, Colo., 
again in the traffic department. He was thus 
employed when the United States Government 
took over the railroads during the World War 
and radically revised methods of operation, 
particularly in the traffic departments of the 
companies. 

Forced to seek other fields of activity, Mr. 
Hill associated himself with the branch office 
of the Travelers Insurance Company at Den- 
ver, Colo., first as special agent, then as assist- 
ant manager, and later as manager. In June, 
1925, he resigned to go to Florida, where he 
remained until January, 1926, when he joined 
the staff of the London and Lancashire Indem- 
nity Company as manager of the company’s 
branch office at Philadelphia. In June, 1926, 
he was transferred to the Chicago branch of- 
fice of the London and Lancashire Indemnity 
Company as manager. 


Silliman-Kunkel Company Balti- 


more Branch 


Opens 


The Silliman-Kunkel Company of Philadel- 
phia, Eastern managers for the Republic Cas- 
ualty Company cf Pittsburgh, have opened a 
branch office at § South street, Baltimore, with 
J. Pat Travers as manager. Since March, 1925, 
the Silliman-Kunkel Company has maintained 
a claim office in Baltimore under the direction 
of William R. Francis but the new office there 
will permit more active development of busi- 
ness in that territory. 
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WALTER J. GARVEY APPOINTED 
Becomes Publicity Manager of Reliance 
Casualty—Has Had Wide Experience 
Vice-President Russell B. Taylor of the Re- 
liance Casualty Insurance Company of New 
Jersey, Newark, has announced the appoint- 
ment of Walter J. Garvey of the World Wide 
Advertising Corporation as director of public- 
ity to assume charge of advertising, publicity, 
sales promotion and other related activities. 
For the past seven years Mr. Garvey has been 
associated with the H. H. Levey Advertising 
Agency as account executive and publicity man 
of the Michelin Tire & Rubber Company of 
Milltown, N. J., 

Lynn, Mass. 


and Spencer Turner Mills, 


Mr. Garvey was born in New York city in 
Columbia in 1913, 
served as sales promotion manager of the Radio 


1894, was graduated from 
Stores Corporation and affiliated companies, and 
*s associate technical writer for the New York 
Evening World. 


The Insurance Year Book 
(Concluded from page 11) 


assets (American stock and mutual companies 
and United States branches of foreign com- 
panies), $2,146,107,280; surplus, $720,985,580: 
net premiums, $1,094,046,044; total income, $1,- 
233,207,371; losses paid, $581,041,267; dividends 
(American companies, including mutuals), $87,- 
030,142; expenses, $434.281.714; total expendi- 


tures, $1,103,262,123. 


Stock CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES 

Capital, $159,630,317: assets, $1,034,744,230; 
surplus to policyholders, $362,.310,571; premium 
receipts, $6098,720,487; total income, $752,036,- 
646; payments te policvholders, $347,440.373: 
dividends to stockholders, $21,685,513; total 
disbursements, $660,091,921. 


Mutua CASUALTY AND MISCELLANEOUS Com- 
PANIES AND RECIPROCALS 
Assets, $147,380.954:; surplus to policyhold- 
ers, $56,548,600; premium receipts, $123,444,- 
5901;. total income, $131,351.587; losses, $65,237.- 
908; total expenditures, $105,164,800. 


MutuaL AccIpENT AND Sick BENEFIT 
ASSOCIATIONS 

Assessments and annual dues, $40,806,930: 
total income, $44.003,306; paid to policyhold- 
ers, $22,395,477; total disbursements, $36,672,- 
o81; assets, $46,682,200; number of certificates 
written, $807,722; number of certificates in 
force, 2,170,562. 


ASSETS AND PreMIuMS, ALL CLASSES 
Total assets, all classes of companies, as 
shown above, $16,474,140,109; total premiums, 
$4,550,462,024. 


Maryland Casualty’s New Agency 
INDIANAPOLIS, IND., September 1.—The in- 
surance department of the ‘City Trust Company 
here has announced that it has taken over the 
general agency of the Maryland Casualty. 
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WHY NOT BECOME A GENERAL AGENT? 


Many successful agents outgrow their present duties, ang 
continue as sub-agents only because no opportunity is given 
for promotion. 
In the states of Alabama, Arkansas, Louisiana, Oklahoma and 
Texas, we offer to well qualified agents, liberal General Agency 
contracts with choice of splendid locations. 
Your communication will be received and treated with cop. 
fidence. 

IRA F. ARCHER, Superintendent of Agencies 


Louisiana State Life Insurance Company 
SHREVEPORT, LA. 
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Atlantic Life Insurance Company 


Richmond, Virginia 
General Agency openings available in 


Michigan Texas 
North Carolina 


Assets more than $15,000,000 
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THE WOMAN'S BENEFIT ASSOCIATION 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 


The Rates are Adequate 

Total Membership including Juniors is over 270,000 

The Reserve Fund is over $20,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 

Visiting Nurse Service Free for Sick Members 

Summer Camps and Clubs for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 

Its Reviews are Social and Welfare Centers 


Write for Information to 


MISS FRANCES D. PARTRIDGE, 
Supreme Record Keeper, Port Huron, Michigan 





MISS BINA M. WEST 
Supreme Commander, Port Huron, Michigan 


GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President | 





presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ter- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 
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MN portunities which we have to offer you. Coupled with the 
GG cooperation and sales advantages of this company, you { 
NSN ought to exceed your best hopes in producing business and ' 

SASSY 5 a large income for yourself. Sell us yourself and we'll sell 
BS you on Nebraska and ourselves. 
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IN “Corn Husker’ 


‘Honestly It’s the Best Policy’’ 
NEBRASKA 
We have several agency openings. "4 


ea 
S 
SS 
Can you qualify for one of them? 


Nebraska is a splendid state. You would appreciate just 
how splendid it is, if you knew of the unusual agency op- 














































THE 


TWO-REPUBLICS 


Life Insurance Company 
EL PASO, TEXAS 


Offers exceptionally favorable 
contracts to men who will work. 


Openings in Texas, New Mexico and Arizona. 
ALLEN H. RODES, President 

















in its organization under advantageous contracts. Address 
communications to— 

















OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST- 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. ‘The com- 
pany is making satisfactory progress and can use capable men 


John W. Dragoo, Secretary, 
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CASUAL CASUALTY COMMENTS 





d 
Shepherd H. McKeag has been appointed 
superintendent of the casualty department of 
Silliman-Kunkel Company, Eastern man- 


the 
at Philadelphia for the Republic Cas- 


agers 
oalty Company. 

Robert E. Patterson has been made man- 
ager of the Merchants Casualty Company of 
Waterloo, Ont. He was at one time manager 
for the Globe Indemnity Company of Canada. 

Clay R. Martin has been made special 
agent for the Century Indemnity Company of 
Hartford in the New England territory, operat- 
ing from the Boston office, which is in charge 
of Manager J. Lawton Whitlock. 

H. A. White has been appointed associate 
Texas branch manager for the Standard Acci- 
dent Insurance Company of Detroit. His head- 
quarters will be at Dallas and he will assist 
Manager O. A. Maxwell there. 

Walter S. Marsden has heen 
Chicago branch manager of the London and 
Lancashire Indemnity to succeed Harry E. Hill, 
who resigned to become Chicago branch man- 
ager of the Great American Indemnity of New 
York. 

Spencer Welton, vice-president of the 
Fidelity and Deposit, Baltimore, and Earl E. 
Fish of Green Bay, Wis., president of the 
Wisconsin Association of Insurance Agents, 
will be the principal speakers at the annual 
convention of the Iowa Association of Insur- 
ance Agents at Cedar Rapids, September 8 
and 9. 

H. G. B. Alexander, 


tinental Casualty Commnanv 


appointed 


president of the Con- 
is on a two months’ 


trip abroad. He is accomnanied by Mrs. Alex- 
ander. 
Oscar J. Quaranta has left the Bainbridge 


agency of Brooklyn, N. Y.. and has joined the 
staff of Hooper & McDaniel of New York city 
as general assistant in the casualty depart- 
ment. 

Henry Bruere, 
Metropolitan Life, New York, has 
that the company wil! launch a campaign to 

of traffic acci- 
dents. Co-operat with the 


New York Conference of Mavors is planned 


third vice-president of the 


announced 


discover and remedy the 


case 





ion of the company 


in this work. 
J. B. Councilman, assistant manager for 
the Fidelity and Casualty Company in Phila- 


delphia, left recently to spend his vacation in. 


Florida. 

Manager Pool, of the Philadelphia office 
of the Fidelity and Casualty Company, is re- 
ceiving congratulations upon the appearance 
of his headquarters. The office has recently 
been given a new coat of paint. 


Edwin L. Warfield, who has been a special 


agent and field man for the Maryland Casualty 
of Baltimore, has been appointed assistant secre- 
tary of the New York Indemnity and will be 
connected with the agency department of that 
company, assisting Thomas L. Bean, vice-presi- 
dent and superintendent of agents. 








R. H. Towner, of the Towner Rating 
3ureau, New York, is back from his annual 
trip to Europe. Mr. Towner returned from 
Naples after visits to France, Swit- 
zerland and _ Italy. 

Joseph R. Wilson, manig¢ 
ment division of the Maryland Casualty, 
will speak at the Insurance Day exer- 
cises under the auspices of the Insurance Fed- 


Germany, 
r of the develop- 
Balti- 
more, 
eration of Wisconsin on October 20. His topic 
will be “Insurance Counselors.” 


Many Highway Construction Contracts in 
Virginia 
RicHMonpb, Va., August 30.—The Virginia 


Highway Department announces that road con- 





$167,839 
The announce- 


totaling 


struction contracts were 
awarded during the past week. 
ment is of particular interest to casualty men, 
as it means a good business for them during 
the next few months. 
Metropolitan Casualty Moves New York 
Office 

The Metropolitan Casualty Insurance Com- 
pany of New York, according to announcement 
hy President J. Scofield Rowe, 
long lease on the entire twelfth floor and a 
large portion of the main floor at 80 John street, 
The New York office of the com- 


pany will be moved to the new location about 


has taken a 


that city. 


November 1. 








While it takes a specially trained agent to sell 
credit insurance, we have originated a plan whereby 
general lines of insurance can func- 
tion with us to his definite profit. 


the agent for 


Do you know that American Credit Insurance 
: absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseen losses? 
Do you realize that it safeguards all of a concern’s \ 
resources—net profits, surplus, capital? 
tends to reduce the normal expectancy of credit 
loss, through a collateral Collection Service which 
is the last word in efficiency? 


over with us? 


of our plan. 


OF NEW YORK 


New York, St. Louis, 
San Francisco, 
Detroit, Atlanta, 


NO 


SS 


25 


Why Not Co-operate 
Writing 
Credit Insurance? 


General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- \ 
expanding form of insurance? 


You can make money co-operating in the selling 
of American Credit Insurance. 
See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details \ 


CThe AMERICAN 


CrREDIT~ INDEMNITY Co. 


J. F.M° FADDEN., prESIDENT 


Offices in all leading Cities; 


Chicago, 
Philadelphia, 
Milwaukee, Etc. 








AN 


That it 


Why not talk it 


Cleveland, Boston, 
Baltimore, | 
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Wish to 


for Yourself 


LL of us some time or 
other wished to en- 

ter business for ourselves. 
Perhaps we have had the 
opportunity but lacked 





the courage to venture. 
Top Contracts Opportunity is Ringing 
ne YOUR Doorbell 
Alabama Michigan 
Sotena sed The National Life Asso- 
California gs all ciation offers you the un- 
Colorado North Dakota limited opportunities of 
Florida Oklahoma _ a good paying business of 
— og ea your own. In Illinois a 
Minos Tennessee National Life salesman 
Indiana Texas has been noted for his 
_ “oe consistent production, 
Kentucky which over a spread of 
98 months has averaged 











$30,058.00. 


A number of National Life salesmen have increased their 
earning ability by 50% through the National Life’s popular 
low-cost policies. This same opportunity is possible to you 
through a National contract. Correspondence invited. 


AGENCY DEPARTMENT 


NATIONAL LIFE ASSOCIATION 


Home Office: Des Moines, Iowa 


INTO BUSINESS 

















1926 Edition Now Ready 
NEW YORK INSURANCE LAW 


Annotated 


By WiiitamM EDWARD B‘\LDWIN 
Editor, New York Banking Law, Baldwin’s Statute Service, Etc. 


This new edition of the New York Insurance Law con- 
tains all amendments including those of 1926, with 
annotations from Decisions of the Courts to March, 
1926, Rulings of the Attorney-General and the Superin- 
tendent of Insurance, and an Appendix containing 


Miscellaneous Laws Relating to Insurance 
and 

A Summary of the Requirements Relating 

to Fees and Taxes Payable by Insurance 

Companies of New York and Other States 


About 200 pages of new matter 
are contained in the 1926 Edition 


Every one requiring knowledge of the New York Insurance Law 
should possess this new and complete book 


Over 600 pages, flexible fabrikoid binding, gilt stamped 
Price $7.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co, 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 











j 





INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with aan ~ payable annually, semi-annual- 

or quarterly, and 
INDUSTRIAL’ Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


RDMEG 5.5. Seosidsic cai aeioweies weetestere eee ceccese + $46,562,667 .40 
MSA MRS IRAE UID 6:6 caie ania /avoi nis :0\ ohaciaraleleietkas cuaore aeeis axe 39,940,092 .25 
Carita ANGE OIE 6 o.6:5:0:6,6:000i0 sie sass os eons 6,622,575 .15 
Insurance in Force............ asioid pete ereretevereie 292,834,191 00 
Payments to Policyholders..............0000- 3,392,156 .76 
Total Payments to Policyholders since Organiza- 

AON 5 oin.0' ccersieroreiereveusioini 6:8: cise Sieieeieieadiecie’ « S@OOrLeGeelcan 


JOHN G. WALKER, President 











advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Full level net pre- 


ing in forty states. 
Over $325, 000,000 





mium hase 2 basis. 


What's Ahead ?’’ 


Write for our booklet“ | 
Mu al Life Insurance Co. | 
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John D. Hunter Is Supervising Engineer 
of New York Indemnity 

The New York Indemnity Company, New 
York, announces the appointment of John D. 
Hunter as supervising engineer of the Western 
Department, having charge of the engineering 
and inspection and boiler and machinery de- 
partments. ; 
Mr. Hunter has had a wide experience in 
engineering and inspection work, beginning with 
srving his apprenticeship with Anderson & 
Lysle in the Vulcanizing Works of Glasgow 
al afterwards became associated with the 
North British Iron Company. 

Later on, he was associated with the Cramps 
of Philadelphia and after a short period left 
to join the E. P. Allis Company of Milwaukee 


and, at a later date, became associated with the 
Chicago, Milwaukee and St. Paul Railway, hav- 
ing charge of the boiler department and being 
in close connection with the Hartford Steam 
Boiler Company. He decided to join their in- 
spection force and, after serving a number of 
years, joined the Travelers Indemnity Com- 
pany and in the second year of service was 
made senior inspector, later on being promoted 
to inspecting engineer, which post he main- 
tained for some time. 

When the Continental Casualty Company was 
organized, Mr. Hunter joined them and was in 
charge of their boiler and machinery depart- 
ment, which position he recently resigned to 
become associated with the New York Indem- 
nity Company. 





MORE WORDS 


sible for the loss. 


insurance carried. 


property is worth protecting. 
is worth protecting well. 


Need we say more? 


FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 





Bonds 
Insurance 


Fidelity and Surety and 


Burglary 


HERE can be no recovery under a Messenger, Pay- 
master or Interior Robbery policy if it can be proved 

that any of the assured’s employees acted in collusion with 
the robbers, or if they, themselves, were entirely respon- 


Consequently, every person who has the custody of prop- 
erty which is insured against loss by robbery, should be 
bonded in an amount equal to the amount of the robbery 


Mercantile Safe Burglary policies also contain a clause to 
the effect that the insurance company is not liable for loss 
‘if a watchman, or office or clerical employee of the as- 
sured, is a principal or an accessory in affecting or at- 
tempting to affect the burglary.” 


In view of this fact, is it wise for a firm to insure the con- 
tents of its safe without also bonding its watchman, as well 
as the members of its clerical force? 


The fact that afirmisnow carrying one orallofthese burglary 
and robbery policies is an admission on its part that its 


TO THE WISE 


Anything worth protecting 


Production Department 
Fidelity & Deposit Company 
Baltimore, Md. 
If you are not already adequately repre- 
sented in this territory I will be glad to have 


full information regarding an agency connec- 
tion made with your Company. 


CN ccaccesavedanamccuscsusaweomes 


BRIG 6 csc cused ee sessicescevxewncsies 
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Pennsylvania’s New Commissioner Going 
on War Path 


PHILADELPHIA, PENNA., August 30—TInsur- 
ance companies domiciled in Pennsylvania are 
in for a big shake up, if the gossip which is 
going the rounds has even a speck of truth to 
it. A few days ago, the Philadelphia Inquirer 
printed a news item from Harrisburg, in which 
it said that Insurance Commissioner Barfod 
was about to start an investigation of all in- 
surance companies doing business in the State, 
and would particularly look into the expense 
at which these companies were being conducted. 
From this it would seem that commissions be- 
ing paid, salaries of officers, payment of losses, 
etc., will be a much discussed subject during 
the four months in which the new Commissioner 
has yet to serve. 


Broken Blood Vessel, Due to “‘Home Brew,” 
Not an Accident 


Omauwa, Nes., August 30.—The Travelers 
Indemnity, Hartford, won an interesting suit in 
Federal court at Sioux City recently when a 
woman sued for the principal sum of $7500 
on an accidental death po.icy her husband held 
in the company. He died as a result of a blood 
vessel bursting in the brain, following a drink- 
ing party. He had been drinking supposed 
“home brew.”’ The woman held the death acci- 
dental, but the Federal court decided that the 
drinking of liquor could not be construed as 
accidental. 
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CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES © RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 
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CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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Prominent Agents and Brokers Actuarial Actuarial 
LEON IRWIN ye inc., New Orleans, La. ee, 
. epresenting ; : 
ee se” ee GEORGE 5. BUCK HENRY R. CORBETT 
ee eee ae ACTUARY ACTUARY 
— et el ee Specializing in Employees’ Specialty — Pension Funds 
National Union of ork " ; acne Benefit and Pension Funds and Employee’s Benefits. 
anni nner 25 SPRUCE ST. NEW YORK 175 W. JACKSON BLVD. CHICAGO 
Actuarial 
SAMUEL BARNETT 
eB SEARED Wiis By a ee 
: INSURANCE LAWYER istici 
FACKLER and BREIBY sseiieiacinanaad 
Consulting Actuaries 502 Forsyth Bldg. ATLANTA, GA. ——$——__., 
Audits Calculations Consultations 
Examinations Valuations a 
50 BROAD STREET NEW YORK U d ‘t 
COPELAND and COTHRAN spigeielatelinn n 
Statistical 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 











Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial, Statistical and Accounting 


in All Branches of Insurance and 
1 Plans: Office Systems and 






75 Fulton Street New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 











A. SIGTENHORST,F. A.1I.A. 
CONSULTING ACTUARY 


Nationai City Bank Bidg., WACO, TEXAS 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi=Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY | 











HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 

INDIANAPOLIS 
DENVER DES MOINES 








OMAHA 
























































CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 








E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








Bureau, Inc, 


We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 

















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 











F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
CLARENCE, L, ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 











L. A. GLOVER & CO. q 
Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











(Now Ready) 
INDUSTRIAL LIFE 
INSURANCE 


New edition, revised and enlarged 


HISTORY, STATISTICS, PLANS 
CANVASSING HELPS and SUGGES- 
TIONS 


A valuable book devoted to the service 
of those engaged in a most important 
branch of life insurance service. 


INDUSTRIAL LIFE INSURANCE 


sets forth the history of the business, 
explains its problems and tells agents how 
to conduct and increase their business. 


It is 
A Guide to the System of Industrial 
Life Insurance 


A Source of Inspiration and Helpful 
Hints 


A Reliable Text Book 
PRICE $3.50 


Liberal Discount on 
Quantity Orders 
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Miscellaneous Insurance 
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INSURANCE STOCK QUOTATIONS 
All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of Aug. 30, 1926, 
are from reliable New York and Hartford 
stock houses and if any of our readers are in- 
terested in stocks not appearing in this list, the 
Research Bureau of THE SPECTATOR will en- 
deavor to give to any correspondent whatever 
information may be desired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuaton of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 

Agricultural 

Ralph B. Leonard & Co., N. Y..... 240 260 
Alliance Fire 

Gilbert Elliott & Co., N. Y........ 46 49 

McCown & Co., Phila............. 46 48 
American Csualty of Reading, Pa. 

MEACOWN Ge CO:, EIB 6 6 i ose aecie 28 32 
American Alliance 

Pie mice. Jf, & CO... Nao Vio e000 300 310 

Gilbert Elliott & Co., N. Y........ 300 310 
American Ins. Oo. 

Ralph B. Leonard & Co., N. Y..... 21 23 
American Surety 

Gilbert Elliott & Co., N. V........ 180 185 

Gude, Winmill & Co., N. Y........ 179 183 
Camden Fire 

Gilbert Elliott & Co., N. Y........ 13 16 

McCown & Co., Phila. and N. Y... 13% 144% 

Ralph B. Leonard & Co., N. Y..... 13% 14% 
Carolina Insurance 

Gude, Winall & Co., N. Vi... 31 33 

Gilbert Elliott & Co., N. Y........ 31 34 

yo oe. nice, Jes, & Cai Ns Vo... ccs 314% 34 
City of New York 

Gilbert Elliott & Co., N. Y........ 295 310 

Ralph B. Leonard & Co., N. Y..... 290 300 

Constitution Indemnit‘...........  .... 30 
Continental 

Gilbert Elliott & Co., N. V........ 12 132 

Gude, Winmill & Co., N. Y........ 130 132 

Ralph B. Leonard & Co., N. Y..... 130 132 

Ee. ice Je., & Co, Nos. 0. 130 133 
Fidelity Phenix 

Curtis & Sanger, N.Y... .cececess 187 190 

Gilbert Elliott & Co., N. Y........ 186 190 

Gude, Winmill & Co., N. Y....... 187 189 
JR. Rice. Ir., & Co, N. Vi... 187 190 

Ralph B. Leonard & Co., N. Y..... 185 189 


Fire Ass’n of Philadelphia 


McCown & Co., Phila. and N.Y... 53 54 
Franklin Fire 

Gilbert Elliott & Co,°N, Y.....--- 177 183 

Gude, Winmill & Co., N. Y.....--. 175 183 

McCown & Co., Phila....-++++-++- 176 183 
Glens Falls 

Curtis & Sanger, N. V....---++--- 38 42 

Ralph B, Leonard & Co., N- Y..... 40 41 
Globe & Rutgers 

Gilbert Elliott & Co., N. V.......- 1440 1475 

Gude, Winmill & SB. A Rare 1440 1470 

Ralph B. Leonard & Co., N. Y..... 3426 1460 

J.&. Jr. Rice, & Co., N.Y... 050 1425 1500 
Great American 

Curtis & Sanger, N. Y...........- 280 283 

Gilbert Elliott & Co., N. V........ 279 283 

Gude, Winmill & Co., N. Y........ 280 283 

Ralph B, Leonard & Co., N. Y..... 281 284 
Hanover Fire 

Ue ie RIS, Jt. Se Cai Ne Ws ee cies 190 195 

Ralph B. Leonard & Co., N. Y..... 190 195 

Gilbert Elliott & Co., N. Y........ 190 195 
Harmonia 

Heme dece; Its. & Co, Ne Yocdsieeecs 45 50 
Home Insurance 

Gilbert Elliott & Co., N. Y.......- 336 341 

Gude, Winmill & Co., N. ¥........ 337 341 

J. K. Rice, Jr., & Co. N. V......- 337 342 

Curtis & Sanger, N. V............- 337 342 

Ralph B, Leonard & Co., N. Y..... + 337 341 
Homestead 

Pe ice. Jr. & Caio No Vi i .:c ees: 26 30 

Gilbert Elliott & Co. Ne Wecscenes 26 30 
Importers & Exporters 

Curtis & Sanger, N. Y...........- 65 70 





WANTED 


General agencies of first-class insur- 
ance offices for the Dutch Market by 
underwriting firm with numerous agents 
throughout Holland. All classes of busi- 
ness except Marine. Apply Box No. 120, 
care D. Gosden & Co., 11 Henrietta 
Street, Covent Garden, London, W. C. 2, 
‘ngland. 
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Insurance Co. of North America 
Gilbert Elliott & Co., N. Y........ 
McCown & Co., Phila......cccccces 
Ralph B. Leonard & Co., N. Y..... 

Insurance Securities Co., Inc. 

(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y 

Manufacturers Casualty 
McCown & Co., Phila. & N. Y..... 

Milwaukee Mechanics 
Ralph B. Leonard & Co.,N .Y..... 
Curtis & Sanger, Nu Vo... cece cscs 

National Surety 
Curtis & Sanger, N. Y 
Gude, Winmill & Co., N. Y........ 

New Jersey Fire Ins. 

Gilbert Elliott & Co., N. Y........ 

Niagara Fire 
Ralph B. Leonard & Co., N. Y..... 
Gude, Winmill & Co., N .Y 

Northern Insurance 
Ralph B. Leonard & Co., N. Y..... 

North River 
Gude, Winmill & Co., N. Y........ 

Pacific 
Gilbert Elliott & Co., N. Y........ 

Philadelphia Life 
McCown & Co., Phila. ... 0.66 cceee 

Reliance 
McCown & Co., Phila.& N. Y..... 

Securiety Ins. of New Haven 
Raldh B. Leonard & Co., N. Y..... 


Stuyvesant 
Gilbert Elliott & Co., N. Y........ 
Gude, Winmill & Co., N. Y........ 


U. S. Fid. & Guar. 
silbert Elliott & Co., N. Y........ 
U. S. Fire 


U. S. Merchants and Shippers 
Gilbert Elliott & Co., N. Y 
Custia & Sauder. Ne Yo ccs cccceccs 

Victory Insurance 
McCown & Co., Phila. and N. Y... 

Westchester Fire 
Curtis & Sanger, Ni V «ccc ccccdes 
Gilbert Elliott & Co., N. V........ 
Ralph B. Leonard & Co., N. Y..... 
} EB. Reee, Ir: & Ca, N. Vic cect 
Gude, Winmill & Co., N. Y........ 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
Aetna Insurance (Fire) 
Conning & Co., Hartford.......... 
Gilbert Elliott & Co., N. Y 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
Aetna Life Stock 


Conning & Co., Hartford.......... 
Gilbert Elliott & Co., N. Y........ 


Markham & Company............ 

Roy T. H, Barnes & Co., Hartford. . 
Aetna Life (Full Paid Receipts) 

Conning & Co., Hartford.......... 

Markham & Company............ 

Roy T. H, Barnes & Co., Hartford. . 
Automobile Insurance 

Conning & Co., Hartford.......... 

Gilbert Elliott & Co., N. Y........ 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford. . 
Conn, General Life 

Conning & Co., Hartford.......... 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford.. 
Hartford Fire 

Conning & Co., Hartford.......... 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford. . 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 

Markham & Company. 

Roy T. H. Barnes & Co., Hartford.. 
National Fire 

Conning & Co., Hartford.......... 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford. . 
Phoenix Insurance 

Conning & Co., Hartford.......... 


655 
660 
640 
650 


655 
640 
650 


245 
300 


1660 
1600 
1640 


500 
505 
500 


670 
665 
665 


Markham & Company............ 565 
Roy T. H. Barnes & Co., Hartford. . 65 
Travelers Insurance 
Conning & Co., Hartford.......... 1205 
Gilbert Elliott & Co., N. Y........ 1200 
Markham & Company............ 1205 
Roy T. H. Barnes & Co., Hartford.. 1220 


NEW ENGLAND STOCKS 


American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston. . 

Boston Casualty 
Chas. A. Day & Co., Inc., Boston.. 
Boston Insurance 
has. A. Day & Co., Inc., Boston.. 
Capitol Fire Ins. Co. 

Chas. & Day & Co., Inc., Boston, 
Common. 
Preferre 

Columbia National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc,, Boston. . 
Mass. Bond & Ind. Co. 

Chas. A. Day & Co., Inc., Boston. . 


29 


7 
14 
450 
275 
94 
174 
100 


to 
o 
Oo 





53 
52% 
53 
21 
32 


37 
37 


221 
222 


38 


230 
232 


530 
665 
675 
660 
665 
665 
660 
665 
275 
300 
300 
1690 


1710 


510 
515 
510 


675 
680 
680 


465 


Mass, Title Ins., pfd. 
Chas, A. Day & Co., Inc., Boston. . 40 
New Hampshire Fire 


Chas. A. Day & Co., Inc., Boston.. 355 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 210 
Providence Washington 

Chas. A. Day & Co., Inc., Boston. . 305 315 

Gilbert Elliott & Co. N. Y........ 300 312 

Ralph B. Leonard & Co., N. Y..... 305 310 
Securities Insurance of New Haven 

Ralph B. Leonard & Co., N. Y..... 84 87 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston.. 455 465 
United Life & Accident Insurance 

Chas. A. Day & Ca., Inc., Boston. . 48 


Bruce Dodson, Sr., Prominent Reciprocal 
Man, Is Dead 

Bruce Dodson, of Kansas, a prominent figure 
in reciprocal insurance circles for many years, 
died recently at his home at Alexandria Bay, 
N. Y. He was born in October, 1865, in Co- 
bumbia county, Pa. He is survived by his 
sons, Ralph and Bruce Dodson, Jr., who are, 
respetcively, vice-president and second vice- 
president of the Equity Fire, of Kansas, which 
was managed and controlled by Mr. Dodson. 


Around the World With Archibald Agent 
(Concluded from page 19) 
ship between Pauline and Arch. 

Pauline laughed a bit too hilariously. “ “The 
more the merrier, I always say. Ours is a 
most platonic friendship—two boys and a tom- 
boy!” 

Violet Vincent turned to a rather pale Archi- 
bald: “Then you were kidding me?” Arch 
shook head and just staring at 
Pauline, who at once clamored to know what 
Arch had told her. 

Pauline insisted until Arch finally volun- 
teered: “Just that I hoped some day you would 
marry me.” For a moment, the wind was 
taken out of Pauline’s sails: she blushed, she 
started to speak—and finally, “I’m sorry to 
hear you talk like that, Arch. Our friendship 
was 30 beautiful, so genuine, so simple—sex out 
of it. And now... . .” Slowly she 
turned and started for the hotel! “Of course 
now, I’d never go romping about the world 
with vou as we did. Don’t follow me! I want 
to be alone!” 

At once we ordered drinks for the crowd and 
drank to the eternal puzzle—a peeved woman! 


NEW ENGLAND 
INSURANCE 
STOCKS 


American Investment Securities 
Boston Insurance 

Columbian National Life Ins. 
New Hampshire Fire Ins. 
Providence-Washington Ins. 
Springfield Fire & Marine Ins. 


his stood 





BOUGHT SOLD {QUOTED 
CHAS.A.DAY&CO. 


Specialists in Insurance Stocks 
Sears Bidg., Boston, Mass. 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 








0. CG L. BUILDING Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | | | | | 
Males and Females alike. ADAMS ST. ia 
































Standard and Substandard Risk Contracts, i. e. less work for nothing. < ae aa S ] Chicago Z 
m Guasent > Stock ot 

We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., a Nat'l. Bk. S Sachenae . o8 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 7 QUINCY ST. * of 

Old | Fed- Illinois “ ae 

THE OLD COLONY LIFE INSURANCE COMPANY = [SP21G0.|4) mectine |’ |" 
of CHICAGO, Tiss JACKSON BOUL. a 





B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Insurance 
Exchange 
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IOW DOES THIS STRIKE YOU? ||| SWIMMING THE CHANNEL 


60% graded and one renewal right off the bat. Icy waters of prejudice and tides of selfishness 

5% extra for cash. én Sain: die sil npr ane hich the Lif 

Bonus and additional renewals for volume. stiadlia e channe: o usiness whic e Lire 

Five renewals of 5% for a volume of $25,000 paid personal Insurance man would conquer. 
production in any agency year. 


$1.00 per thousand bonus and 10 renewals for $50,000 Those who are successful in gaining their 


$2.00 per thousand bonus and 10 renewals for $100,000 objectives must have training and _ skill as well 
$3.00 per thousand bonus and 15 renewals for $300,000 a : ; 

$4.00 per thousand bonus and 15 renewals for $600,000 as determination of purpose. 

AUTOMATIC PROMOTION—VESTED RENEWALS— The Lincoln National Life furnishes a com- 


UNRESTRICTED TERRITORY AND THE RIGHT 
TO APPOINT OTHER AGENTS 


Their volume is combined with yours, and YOU receive the 


plete educational course and field support as well 
as constant Home Office cooperation to help its 








bonus and renewals for which you qualify and they fail to agents win. 

qualify on their business. ; 
There is our whole wonderful agency proposition in a nut shell. Results obtained by Lincoln National Life 

The Policies You Would Sell Are Equally Attractive. salesmen have convinced them that it pays to 

You have heard of Perfected Endowments which are 

Ordinary Life with endowment additions and return the savings >— 

in addition to the face of the policy in the event of death. You ( LINK UP(()) with THE( ) LINCOLN )) 

should also investigate SL aN 








THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life—$5,000—Age 35—Premium...... $106.50 
Dividend $17.25—First Year Net Cost.......... 89.25 
or $17.85 per thousand. (Contingent upon payment of the second premium.) 


Compare our net cost with that of your favorite company or 
with Government Insurance. You have a surprise coming 


AND THE ENDIS NOT YET! 


The Columbus Mutual Life Insurance Company 
580 East Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 


The Lincoln National Life 


Insurance Co. 
“Its Name Indscates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. | f 
More Than $425,000,000 in Force : 
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WHEN SUCCESS IS A FAILURE 


Illustrating the Value of Monthly Income Insurance 


Some time after the peak of the Florida 
real estate craze had been passed and count- 
less losses were coming to the surface, I 
asked a hotel man there whom I knew 
intimately, if many women were among the 
losers. 

“We see them every day,” he answered. 
“Let me tell you of one right here. She 
Her hus- 
band died less than a year ago, leaving her 
$20,000 in cash but no other property. Be- 
wildered and broken by her bereavement she 


came down from northern Illinois. 


Some of 
She had 
heard of the fortunes being made there, some 
She read the catchy 
literature put out by Florida promoters and 


did not know which way to turn. 
her neighbors had gone to Florida. 


of them by women. 
her conclusion was that Florida must be a 


The lure 


of big returns on her capital and the desire 


paradise as well as a gold mine. 


for other scenes, were irresistible. So she 
came; and she brought her $20,000 along 
with her. 

“All in the world this little woman has 
today to show for her $20,000, is a bundle 
of worthless contracts for lots here and there 
on which she had made but one payment. 
The free rides in the big auto busses, the 
entertainment, the attentions shown her, the 
excitement and the assurance of big returns 
on her investments, were beyond her power to 


— 
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resist. So she broadcasted that $20,000 in 
first payments on town lots, solely on the 
promises of men she never before had seen, 
that they would turn them for her at a big 
profit before another payment was due. The 
bubble burst, the picture faded and now her 
money is gone.” 

“Where is she now?” I asked. 

“She is working in this hotel as a servant, 
I might say,” he answered, “‘and a more 
discouraged and_ broken-hearted woman 
would be hard to find. To have lost in so 
short a time a good husband, a happy home 
and every dollar that had been left for her 
support, has almost unsettled her mind. Never 
before had this refined, gentle little woman 
known anything of the rough edges of the 
world nor what it was to be homeless and 
penniless. 

‘Another poor soul came down here for 
her health, bringing with her $1600. This, 
so she told me, was all in the world she had 
and feeling the need of adding to it, she, too, 
scattered her little nest egg about in margins 
on lots and now all is lost. 

“These are fair examples of what is hap- 
pening to hundreds of widows who anteed 
away their fortunes in this great game. They 
were not investing; they were simply gambling 
on margin.” 

The foregoing, while true, 
flection on Florida nor on the people of 
Florida. The same thing has happened at 


is no re- 
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some time in almost every other state. Nor 
does it mean that a real estate craze is the 
only grave for the widow’s money. The peo- 
ple of the three states, Pennsylvania, Ohio, 
and Indiana, most of them in the small towns 
and country, in one stock selling scheme alone 
sunk in the neighborhood of 80 million 
dollars. Many of the victims were widows 
who lost the proceeds of their husbands’ life 
insurance as well as other property left for 
their support. 

What does it matter to a widow after her 
money is gone whether it has been stolen, 
given away, or lost in speculation or through 
her own extravagance, poor management, or 
the bad advice of others? It is enough to 
know that it is gone and that in the future 
she must wage an unequal and unfair fight 
for herself and children. 

No, Florida is not to blame. Neither are 
these unfortunate women themselves to blame. 
The indictment is wholly against their un- 
thinking husbands who, while living, had 
given their wives an allowance or income, and 
at death cut off this income and dumped 
everything in the world they had into their 
laps and expected them to know what to do 
with it. How many men would know? Not 
one in a hundred would be able to keep, or 
know what to do with, a fortune which sore 
one else, and not he, himself had earned and 
saved. Had these husbands left their de- 


pendents an income, such as they had been 
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accustomed to having, they would have re- 
lieved them of a burden they knew nothing 
about, as well as of the consequences of their 
almost certain failure. 

How vain and empty is the success which, 
later on, when we are gone, means only tears 
and heartaches and hardships for those we 
had loved anda lived for! What does success 
amount to if it is to be buried with us and our 
families come to grief through no fault of 
their own? A monthly income from life 
insurance would reverse the picture, for it is 
the one provision which insures to wife and 
children unfailing support through all the 
years to come. 


Lapses and More Lapses 

More Lapses” lower the rank 

Our leaflets “Per- 
head off laps 


“Lapses and 
of companies and agents. 
sonal” and “Take Notice” 
Samples free 





PLAY THE GAME 


W. B. Harn Describes Factors That Make 
Sucessful Solicitors 


W. B. Harn, new president of the Ciie Club 
of the Continental Life Insurance Company of 
St. Louis addressed the convention of that or- 

recently, 
the right 
rraduct to sell were the three requirements of 
Ability 

with 


ganization, which was held in Detroit 
and said that ability, service and 
rests witi 
both — the 


product de 


uccessful salemanship. 


individual, service rests 
agent and his company, and the 
pends upon the company’s policies. 

Poititing out to his associates that the Con- 
tinental Life had furnished them with insur- 
ence contracts that ranked with the 
tainable, Mr. Harn went on to describe some 


best ob- 


of the factors that made for sales effort b: 


saying : 

I wonder if we really realize the many re- 
sponsibilities placed upon our shoulders because 
of the nature of our profession. Many of us, 
I think, fail to call on our relatives and close 
friends because we do not want to bother them 
lest they resent it. I believe that any agent 
who fails to present to them the great service 


INSURANCE FABLES 


New Series 


20. THE YOUTH AND THE 
PHILOSOPHER 


By WILLIAM ALEXANDER 


“Help!’’ cried a Youth in the river to a Philosopher on the Bank. 
“Ah!” said the Philosopher, “this experience will teach you a valuable 


lesson, my son. 


Hereafter you will keep on dry land. Or, if you must go 


mto the water, you will be careful not to get beyond your depth.” 
“For Heaven’s sake,”’ cried the youth, “save me or I shall drown, and 
then your counsel will be of no avail.” 


APPLICATION 
The agent who is fluent and eloquent in picturing the general excellence 
of Life Insurance and its universal value instead of showing each client 
how a particular policy will protect him against his own pressing and 
immediate dangers, will accomplish nothing for himself, and will render 
no services of any great value to his fellow men. 
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Thursday 


SECTION 


we have to offer and give them the benefit o 
our experience and knowledge, is just as guilty 
of neglect of duty as a railroad switchman if 
he were to fail to turn the switch and allow 
two trains to collide. 

There is no profession, other than that of the 
ministry, which offers as great an opportunity 
to serve our fellowmen, as does the profession 
of life insurance. You know the greateg 
pleasure in life is not what we have but what 
we can do for others, and if we can only put 
our heart and soul in our work, thinking 
always first about what we are doing jo 
others, we will find that we will not have t 
worry about ourselves, because the results jp 
bigger commission will ample take care of 
us. If you want to win, work hard and play 
the game square, for when the great Score; 
comes, to write against your name He write 
not that you won or lost but how you played 
the game. ; 


Abraham Lincoln’s Biography 

The Springfield Life, of Springfield, If. 
has issued a handsome brochure entitled “Abra- 
ham Lincoln—An Authentic Story of His Life” 
by Paul M. Angle. In this booklet the life 
history of the great President is succinctly told, 
in an interesting manner, and the text is em- 
bellished by an excellent portrait of Mr. Lin- 
coln, and by pictures of the Lincoln home and 
the Lincoln tomb, both located in Springfield, 
Ill. Mr. Angle, the author, is secretary of the 
Lincoln Centennial Association, at Springfield, 
and is well qualified to accurately portray the 
outstanding facts in the life of Mr. Lincoln, 








Unusual Opportunities 
For Live Agents 


with this old, reliable company, in 
Iowa, Illinois, and Missouri. Lib- 
eral agency contracts. 


Modern contracts—Ordinary Life, 
20-Pay Savings, Term, Double In- 
demnity Disability, Installment 
features. 


Operates in 19 States. Assets over 
$5,500,000.00. Losses paid over 
$8,000,000.00. 


Write today to 


Agency Department 
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The terms in this title may appear antithetical 
and their association may seem paradoxical, but 
in the life insurance business we for years have 
jeen constant evidence of their great influence 
for good when properly adjusted. 

The companies are the agents of policyhold- 
ers in the collection, administration and dis- 
tribution of the funds intrusted to them, and 
it is by co-operation and through competition 
that we as officials may most efficiently dis- 
charge the duties imposed upon us. While co- 
operation is essential to sound and stable pro- 
gress, yet by law and the courts it is sometimes 
held to be detrimental to public and private in- 
terest. and while competition is often called 
the “life of trade’ and is likewise essential to 
such progress, it may be destructive of private 
interest and injurious to the public welfare. 
Our contracts, our investments and our con- 
duct of the business are dictated by law, and 
our compliance with law and the discharge of 
the trusts reposed in us are supervised by gov- 
ernmental agencies. Faithful discharge of these 

duties will be induced by one of three motives 
—honest and intelligent purpose, effect of com- 
parison with the methods used and results at- 
the law. Of the 
three the two first are the strongest—one oper- 
ating without compulsion and the other from 
A man may fear the law 
but fear of detection is more impelling. 

A life insurance official 
has neither fear of detection nor fear 


tained by others. or fear of 


fear of detection. 


of honest purpose 
of the 
lav. In the interest of policvholders with a 
clear conscience he does his part in the admin- 
istration of the most beneficent institution we 
With this tvpe of man the interests of 
policyholders will be protected 
the restrictions of law and guardianship of in- 


surance departments. 


have. 


regardless of 


We agree that our pol- 
ievholders shall lave the protection of law and 
of supervision, hut we must recognize the frail- 
ties of human nature and that to some extent 
it is competition and comparison which keep 
the business on the high level of integrity 
which it must have to retain public confidence. 


Co-oPERATION Is GENERAL 
In no business is co-operation so general and 
so real. Executives freely give their experi- 
ence and aid to other executives: custodians of 
company funds collaborate in efforts to secure 
the highest returns from the most. stable in- 
vestments : 
experience 


actuaries freely exchange their 
published and available to all—for 
the scientific development of reserves. policy 


forms and features: medical directors individ- 
wally and collectively aim to extend service to 
all who have any right to expect insurance, and 
fo promote the health of the individual and of 





iin 
af erated fron Mr. Arnold’s address as president 
ne American Life Convention, made hefore the 


annual meeting af 


that body in Detroit this week. 





operation with the earlier 
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the public; counsel freely consult with the pur- 
pose of eliminating contests and litigation and 
of 
the public; agency officials in large degree are 
helped experience which 
tends t 


securing and justifying the confidence of 


by an exchange of 


greater efficiency and economy; and 
agents, through the Association of Life Under- 
writers, one of the oldest of the co-operative 
organizations, in many ways have contributed 
to the improvement of conditions in the acqui- 
sition of business and in the service which is 


rendered to policyholders. Thorough investiga- 








H. B. ArNoLp 


tions, exhaustive discussions and conscientious 
deliberation are combined with the knowledge. 
experience and judgment of the best men in 
the business, to promote efficiency and econo- 
inies. Our meeting exemplifies this condition. 
Views are presented which arouse opposition 
We receive new impressions 
The trend of the 
business is influenced or made, as the case may 


be. While this is going on competition con- 


and cause debate 


and new ideas are advanced. 


tinues, but in general does not detract from 
the beneficial results of the co-operative efforts 
in the business. 

In an address on “Fifty Years of Life In- 
surance,” delivered before the Association of 
Life New York last 


winter, Mr. Fiske traced the evolution of pres- 


Insurance Presidents in 
ent-day life insurance through the period 1874- 
1924, within which period insurance in force 
increased from two billions to sixty-seven bil- 
lions, and gave many reasons why the business 
of to-day has and is entitled to receive the con- 
fidence of the public, with an effect if not with 
a purpose of comparing the present-day co- 


destructive competi- 


tion. 





Co-operation and Competition in Life Insurance 


President and Counsel, Midland Mutual Life Insurance Company, Columbus, Ohio 


ORGANIZATION HELPED 

While co-operation existed prior to the Arm- 
strong investigation the organizations of com- 
panies in the American Life Convention and 
the Association of Life Insurance Presidents 
have greatly accelerated the co-operation which 
has since grown to be an outstanding feature 
of the business. This investigation might easily 
have done great injury to the business. As to 
its causes there may be differences of opinion, 
but among them may be counted destructive 
competition and extravagance. The develop- 
ments of that investigation in their final effect 
were of relatively minor importance, and a 
temporary lack of confidence in the business 
was soon restored. In twenty years we have 

seen the insurance in force grow from nearly 
fourteen billions to approximately seventy-five 
billions. In this period of twenty years we 
have seen the development of a co-operative 
effort for the improvement of conditions which 
T believe can not be found in any other busi- 
ness, and we now see increased benefits to pol- 
ievholders, a stronger claim to public confidence 
and a greater stability that in a large degree 
have come from these co-operative movements. 

In the early days of the American Life Con- 
vention there was antagonism on the part of 
the older companies toward the younger com- 
panies, which in particular was reflected in at- 
tacks on the preliminary term plan of valua- 
tion. Co-operation has eliminated this and 
other features of conflict. For years the con- 
vention has worked harmoniously with the 
Association of Life Insurance Presidents for 
the advancement of the best interests of the 
business, and within recent vears we have seen 
the preliminary term plan, with co-operation 
between the convention, the Association and 
the Insurance Commissioners accepted and ap- 
proved in all the States of the Union as a safe 
and scientific basis of valuation. 

In this period of twenty years we have seen 
the finally unanimous adoption of the incon- 
testable clause, and of loan, extended insurance 
and cash value options, and a great advance- 
ment in the simplification of policy forms and 
in the protection furnished and in the privileges 
eranted. We have seen the development of 
service to policvholders through the accidental 
death and disability benefits. We have seen 
a wide development in the furnishing of free 
health examination to policyholders, which, 
confidential to them, is largely for their benefit. 
We have seen a tendency towards a more scien- 
tific development in all branches of the business 
and the raising of the standard of soliciting 
life insurance tou that of a profession. 


Bap FEATURES ELIMINATED 
What may have been vicious features in the 
business prior to the Armstrong investigation 
have in a large degree been eliminated or 
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minimized in the past twenty years. Public 
confidence in life insurance to-day is so posi- 
tive that every cfficial and agent must respond, 
from a realization of the trusteeship he owes 
to policyholders and beneficiaries. 

Along with these co-operative efforts, which 
have so much contributed to life insurance as 
it is to-day, has gone‘ competition, which also 
has been a large factor in the development and 
increase of the service rendered to policyhold- 
ers and in the maintenance of the public con- 
fidence. The results of competition may be 
either beneficial or detrimental, and here it is 
that co-operation may complement the benefits 
of competition by restricting its dangers. Com- 
panies and officials in general feel their re- 
sponsibilities and are conscientious in seeking 
to give the best service to and to obtain the 
best resuits for policyholders. If there are any 
companies or officials who do not have this 
feeling they inust and ultimately will respond 
to the precept and example of the great 
majority. 


AMERICAN LIFE CONVENTION 

The American Life Convention now cele- 
brates its twenty-first anniversary. It had its 
birthday during the somewhat stormy days of 
the Armstrong investigation. It has justified 
its existence, and while today it is the pride of 
its fathers, it has probably exceeded their 
dreams in its work and influence. Following 
that investigation many companies in all parts 
of the country were organized, some by pro- 
moters—many by those who desired in their 
respective localities to carry on the business for 
the major benefit of policyholders. We have 
today approximately three hundred legal reserve 
companies in the United States. The Conven- 
tion has a membership of 138 companies, located 
in 37 states, the District of Columbia and 
Canada. Some companies have been eliminated 
and perhaps others may be. In my opinion the 
distribution of companies through all parts of 
the couhtry has been a great factor in securing 
the confidence which the public now has in the 
business. It is best that there should be a large 
number of companies widely scattered, so that 
in all parts of the country there may be local 
contacts which will maintain the confidence 
upon which the business must rest, and which 
in dealings with officials, legislators, courts and 
juries will demonstrate that companies are con- 
ducted in the interests of the policyholders and 
of the public. If this widespread distribution 
of companies were to be substantially reduced, 
in my judgment there might ultimately be a 
lessening of that confidence, and an injurious 
effect on the business, by reason of prejudice 
which often accompanies distance between 
headquarters and field contacts. 

Permit me to revert to the statement I made 
that while competition is essential to progress 
it may be destructive of private interest and 
injurious to the public welfare. All of the 
companies compete for business, and this is as 
it should be. No other business today is so 
free from charges of efforts to stifle or elimi- 
nate competition. There are no agreements or 

(Concluded on page 38) 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 
Policyholders 


$40,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME; 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN, 
— TENNESSEE, TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
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North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management. this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Ageney Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President 
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Consulting 


Regarding few matters affecting life and 
health are there at the present time more seri- 
ous apprehensions and misunderstandings than 
radium and X-rays in their variable effects on 
those who use and employ them. After the 
early experience when X-rays were often dis- 
astrous to operators there still remains a seri- 
ous risk in individual instances due to the fail- 
yre to employ thoroughly understood safety pre- 
cautions. As the result of some recent expe- 
riences in the of sub- 
stances employed in the manufacture of lumi- 
nous watch dials the question has been revived 
in a somewhat different form. In the case 
referred to,however, the material employed 
was not radium but mesothorium, the effects 
of which are decidedly more pronounced when 
the substance is introduced into the system as 
the result of unsanitary practices. Since I have 
fully discussed the question in an address be- 
fore the American Medical Association in 1925, 
I will not enlarge upon it on this occasion. (See 
J. A. M., Sept. 26, 1925.) Attention, however, 
requires to be directed to an extremely inter- 
esting discussion on “some observations in the 
use and handling of radioactive substances with 
special reference to the storage of insoluble 
products of radium and mesothorium in the re- 
ticulo-endothelial system,” by Dr. Harrison S. 
Martland, and others contributed to the Jour- 
nal of the American Medical Association, 
December 5, 1925. Among the conclusions ad- 
vanced in this paper it is said, “that the cases 
described in this paper represent practically a 
hitherto unrecognized form of occupational poi- 
soning. The anemias encountered are for the 
first time actually proved to be due to the in- 
gestion of radioactive elements with deposition 
of insoluble, fixed particles in the phagocytic 
cells of the simusiods of the reticulo-endothelial 
system, where they continuously emit irritative 
rays, which in time produce exhaustion of the 
adjacent hematopoietic centers.” The evidence 
in this case was established by the use of the 
electrometer, which has heretofore been applied 
in but few cases. “By means of this instru- 
ment the presence of radium, mesothorium and 
their decayed products, especially in the lungs 
of a chemist and physicist who had died of an 
acute leucopenic anemia of the pernicious type, 
due to the inhalation of radioactive dust and 
emanation was clearly established.” 

It is the-present practice of life and casualty 
insurance companies to make but a vague dis- 
crimination between exposure to J-rays and dif- 
ferent kinds of radioactive substances and the 
variable conditions under which they are em- 
ployed. While potentially the damage involved 
is often a very serious one, the danger is mini- 
mized to negligible proportions in the case of 
those who are competent, particularly in whe 
administration of radioactive substances. Per- 


handling radioactive 


‘ 


haps no branch of modern medicine has been 





THE SPECTATOR 


By Frepertck L. Horrman, LL.D. 





LIFE INSURANCE EDUCATIONAL SECTION 


Radium and Insurance 


Statistician, The Prudential Insurance Company of America 


more highly developed than radiology. It would 
be quite out of the question to deal with the 
subject to much practical advantage without 
a thorough knowledge of all the facts that re- 
quire to be stated. The best general introduc- 
tion is a Clinical Index of Radium Therapy, by 
Dr. A. E. Hayward Pinch of the Radium In- 
stitute, London, published in 1925. In the in- 
troduction to this volume it is said “that the 
repute of radium therapy has suffered severely 
from the irrational enthusiasm and unthinking 
expectaticn which so often attend the appear- 
ance of a new remedy, but none the less it is 
impossible to deny that radium is a therapeutic 
agent of great and, in some respect, unique 
power.” What is true of the therapeutic value 
of radium is equally true of the industrial as- 
pects of the material when employed by incom- 
petent persons. It is, therefore, encouraging 
to find that in the book in question, some con- 
sideration has been given to the protection of 
radium workers divided into those which aim 
at the minimizing of the local effects and those 
minimizing the general effects. In the latter 
case it is chiefly the risk of pernicious anenna 
which is said to be fairly common among ra- 
dium workers not making use of well-known 
safety precautions. For the purpose of mini- 
mizing local effects it is advised that “the work- 
ers should always wear thick leather gloves. All 
apparatus should be handled whenever practic- 
able with wooden forceps not less than ore 
foot in length. Waxed silk should be used for 
the threading of needle and tube apparatus, as 
it enables the process to be carried out much 
more quickly. When making up apparatus the 
workers should sit at a table which is covered 
with lead 5 centimetres in thickness, a leaden 
breast plate being affixed to the edge of the 
table, of such height as completely to cut off 
all emergent rays from the body and head of 
the workers. The foregoing observation is 
amplified particularly by the “constant and effec- 
tive ventilation of all rooms in which radium 
is kept or employed is most important.” 


Broop ExAMINATION NECESSARY 

With reference to the blood of the workers, 
it is said that this should be examined at fre- 
quent intervals, so that if any indications of 
leucopenia or anaemia are noted they may be re- 
leased from duty and given an extended vaca- 
tion. Finally it is said that it is necessary for 
the maintenance of the general bodily health 
that those who habitually work with or are 
brought much into contact with radium be given 
at least two clear days’ holiday per week, 
which they should be encouraged to spend as 
much as possible in the open air in rural sur- 
roundings and that this will do more to com- 
bat the tendency to anaemia than any other 
therapeutic measures. 

I have quoted these extracts to emphasize 
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the dangers in handling radioactive substances. 
The cases at the plant in Orange, N. J., did 
not involve radium but mesothorium and the 
distinction is to be insisted upon in all discus- 
sions which bear upon the health of radium 
workers or those handling radioactive sub- 
stances. In 1923 the United States Public 
Health Service published some preliminary nctes 
on observations made of the physical conditfon 
of persons engaged in measuring radium emana- 
tions at the United States Bureau of Standards. 
This investigation proved that at least two 
fersons, one an employee at the time of the 
study and one a former employee, who were 
examined during this study, presented symp- 
toms showing evidence of the effect of radia- 
tion upon the skin of the fingers and hands. 
It is said that “apparently certain blood changes 
had occurred in the workers, notably a ten- 
dency in the polymorphonuclear neutrophils to 
remain slightly below the lower normal limit, 
and a diminution in the small lymphocytes, 
while the large lymphocytes apparently ran 
somewhat higher than normal. The total white 
cells had a tendency to decrease in number, as 
also had the total red cells. A low blood pres- 
sure, as compared with the usually accepted nor- 
mal, was noted in practically all the employees 
of the section.” 

The foregoing observations have reference 
only to those engaged in the handling and 
manufacture of radioactive substances. They 
hardly apply to the use of radium in the case 
of patients under the care of properly qualified 
physicians. The liability risk of damages for 
injury sustained on the part of the patient due 
to reckless use of radium involves a compara- 
tively small degree of hazard. The willingness 
of liability insurance companies to assume risks 
in the case of physicians using radium is, broadly 
speaking, entirely too conservative, if not pro- 
hibitive. 

As far as I am aware, no suit has ever been 
brought against physicians following the wrong- 
ful application of radium in the case of a pa- 
tient. In contrast, quite a number of physi- 
cians have been sued following the use of the 
X-ray. Here again a very clear distinction 
requires to be made between a physician using 
X-ray and a physician using radium. Damage 
done by radium is slight in comparison with the 
damage which may follow the application of 
X-rays. This is primarily not because of the 
action of the rays but because radium is usually 
applied only to a small area with a concentrated 
radiation. Damage following the application 
of radium should not occur if the substance is 
properly applied and in view of the fact that 
radiology has enormously advanced during re- 
cent years it is, in all probability, now one of 
the safest agents at the command of the physi- 
cian. 

From such information as I have been able 
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WINDSTORM AND TORNADO INSURANCE 


By FREDERICK L. HOFFMAN, LL. D. 
Consulting Statistician, The Prudential Insurance Company of America, 
Member American Meteorological Society; American Seismological Soctety; 

Engineering Section, National Research Council, etc. 

This excellent work covers its subject very fully and practically. 
It is invaluable for informing agents as to 
WINDSTORMS AND TORNADOES 
and provides them with effective arguments to induce their 
clients to carry storm insurance on properties located anywhere 
in the country. 


The chapter titles of this valuable work are: 


I. Storms and Their Occur- VII. Windstorm Insurance 
rence, Premium Rates. 
II. Causes of Storms. VIII. Experience of Particular 


Companies. 


III. Typical Tornadoes. 
IV. D ‘ IX. Tornado Insurance Ex- 
- Destructive Storms. perience. 


V. Wind and Hail Losses. X. Cyclones and Hurricanes. 


VI. Weather Bureau’s Tor- XI. Storm Experience by 
nado Records. States. 


WINDSTORM AND TORNADO INSURANCE 


is a book of 116 pages, contains 20 illustrations, is handsomely 
bound in full cloth, with gold stamping, and will be found 
exceptionally serviceable to companies and agents desiring to 
build up their windstorm insurance business. 
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Single Copy, $2.50 
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NOW READY 


INVESTIGATORS 
AND ADJUSTERS 
HANDBOOK 


by FRED H. REES, LL.M. 


New — Revised — _ Enlarged 


An up-to-date edition of the INVESTIGAToRs 
AND ADJUSTERS HANDBOOK is now in press 
and will soon be available. This standard 
work is a textbook on automobile, team, gen- 
eral liability, workmen’s compensation, bur- 
glary and theft insurance. The investigation 
and adjustment of claims are thoroughly ex- 
plained and the applied law in the various 
practices is stated and discussed. 


The INVESTIGATORS AND ADJUSTERS HAnp- 
BOOK teaches the insurance company rep- 
resentative how to gather and handle data 
pertaining to the settlement and disposal of 
claims, and shows him what factors to take 
into account in arriving at the proper con- 
clusions. Either for the beginner or for the 
experienced worker in this field, the INvEstI- 
GATORS AND ADJUSTERS HANDBOOK is a 
necessity if the best results are to be gained 
The new edition contains over 300 pages, is 
handsomely printed and is bound in flexible 
binding. Order your copy now. 


Price $3.50 
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to collect in connection with radium mesothor- 
jum investigations, it appears that there is prob- 
ably not a single death on record following the 
erroneous or wrongful use of radioactive sub- 
stances. It would, therefore, seem that when 
a physician can show that he is an expertenced 
radiologist he should be able to obtain what- 
ever liability insurance may be wanted without 
dificulty. The question is one of considerable 
importance, since in this there 
are approximately 1200 physicians using X-ray 
and 800 physicians using radium or radium 
emanation. It may be said in this connection 
that radioactive substances in medical practices 
constitute one of the most promising aids tow- 
ards a curative process. 

Efforts are at present being made to include 
mesothorium on radium necrosis among ct m- 
pensable diseases in the State of New Jersey. 

It may not be out of place for me to add that, 
since I was the first to discover the true nature 
of the affection revealed by my investigation 
of the cases both fatal and otherwise which 


country 





Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
It ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


‘lassachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 


Organized 1851 
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occurred in the Oranges or in connection with 
work at any single plant, I cannot but feel 
that a serious risk is involved in drawing far- 


from this peculiar and 
What at first was 
assumed to be radium necrosis was upon more 
extended inquiry found to be mesothorium 
necrosis. The affection was the result of need- 
less unsanitary habits on the part of the work- 
ers who into the 
The 
practically 
eliminated the major element of the risk in- 
volved in handling radioactive substances con- 
taining mesothorium. My investigations of ‘a 
number of luminous dial plants now employing 


reaching conclusions 
strictly isolated experience. 


introduced the substances 
mouth by wetting the lips with the brush. 


discontinuance of this practice has 


mesothorium or radium have all proved nega- 
tive as regards occurrence of necrotic affec- 
tions. Nor have J been able thus far to estab- 
lish any facts tending to show that radium 
emanation under ordinary plant 
the manufacture of 
dangerous te health. 


conditions in 
are seriously 
While my investigations 
are still in progress and not finished, they in- 
clude blood examinations of a number of work- 
ers. The use of the term “radium necrosis” 
was an unsound one but the result of natural 
misconceptions inherent in investigations con- 
cerned with an entirely new occupational affec- 
From a competent authority I have ab- 
tained the following statement with which ] 
will conclude the present discussion. “After 
making a careful survey of the subject and con- 
sidering the fact that the cases reported in your 
article, as well as in the cases of four recent 
deaths which have chemists 
and physicists engaged in the manufacture of 
radioactive substances, all concerned had to 
handle or had handled mesothorium as well as 
radium, leads us to believe that some inherem 
toxic properties in mesothorium and not oc- 
curring in radium, may be blamed for the un- 
toward effects. We course, 
for a long time of the greater toxic properties 
of thorium-X, a nesothorium derivative, when 
this substance is used internally. It is, of 
course, possible that differences in the way of 
minor details such as the activity of the lumi- 
used, the kind of 


ings are also factors.” 


watch dials 


tion. 


occurred 


among 
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Unpaid Claims of Equitable Life and 
Casualty Are Only $4002 


Cuicaco, ILt., 
examination of the Equitable Life and Cas- 
ualty Company of Chicago by the Kentucky 
and Jowa insurance departments shows a 14 
per cent increase in the company’s assets over 
the statement of January 1, 1926, while the 
surplus to policyholders remains at approxi- 
mately the former figure, being $137,399.98. As- 
sets as of June 30, 1926, as shown by the 
examination, were $205,000.13 with liabilities 
of $67,600.35. 


August 27.—The recent 


The report brings out that the company has 
a good record for the prompt payment of 
claims and states that the small total of $4002 
covers all unpaid claims as of June 30. 
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Middle-west 
Casualty Company 


writing most approved Accident 
and Health forms on A, B, C 
and D risks (commercial plan) 
in eight States, wants Produc- 
tion Manager who has record as 
personal producer and is capable 
of managing agents. Good sal- 
ary and Home Office connection 
to man who can qualify. When 
writing give age, experience, 
present connection and refer- 
ences. 


All correspondence treated in 
strictest confidence. Address 
XYZ, care THE SPECTATOR. 











Journal of the Institute of Actuaries 


Part II, Volume LVII, No. 290, of the Jour- 
nal of the Institute of Actuaries, the well- 
known British organization, has been issued 
under date of July, 1926. Some of the more 
important topics treated in this part are the 
following: 

An investigation into the mortality experi- 
enced by pensioners of the staffs of banks and 
insurance companies; the distribution of life 
office profits; the bonus earning power of a 
new business fund; notes on a stationary in- 
surance fund and on a uniformly progressive 
insurance fund; mortality in India among in- 
sured lives; legal notes. 

Other subjects dealt with include age dis- 
tribution and rates of mortality deduced from 
the Indian Census Returns; notes on the cal- 
culus of definite differences; tracts for com- 
puters; the origin and early history of insur- 
ance, including the contract of bottomry; the 
student’s guide to life assurance in theory and 
practice. There is also correspondence on the 
number of years in which premiums amount to 
twice the total sum paid, the values P, at vari- 
ous rates of interest by different mortality 
tables, and on investments of British assurance 
companies. 

The price of Part II, Volume LVII, of the 
Journal is $2.50, and it may be procured from 
The Spectator Company. 


September Is Whitfield Month With Inter- 
national Life 


St. Louts, Mo., August 30—The Interna- 
tional Life Insurance Company of St. Louis 
during September will honor President \Whit- 
field—the month being styled Whitfield Month. 
An effort will be made to produce not less than 
$10,000,000 as a fitting tribute to the chief of 
the company. Last September the agency or- 
ganization produced $8,500,000. 
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Co-operation and Competition in Life 
Insurance 


(Concluded from page 34) 


understandihgs of any kind which come within 
the so-called Anti-Trust Laws. Free competi- 
tion exists, along with cooperative efforts for 
improvement in the wares which the compa- 
nies sell and in the service which they render 
to their customers; yet we should not forget 
that while competition is the “life of trade” 
and is essential to progress, it may be destruc- 
tive of private interest and injurious to the 
public welfare. 


Stupy New FEATURES 

Adherence to approved methods and observ- 
ance of tried and proven practices, experimen- 
tation only after mature and deliberate investi- 
gation with a consensus of opinion that the 
results will be safe, are essential to right prog- 
ress. We have no right to take chances and to 
experiment with our policyholders’ moneys. We 
have no right to endanger the funds intrusted 
to us by policyholders for the benefit of benefi- 
ciaries of whom it may b 
not skilled or experienced in business. While 
there is a marked tendency to develop large 
volume with the older companies and increased 
volume for the younger companies, and in this 
phase of competition there may be present dan- 
gers of extravagance and lowering of stand- 


e said that many are 


ards, yet experiments and new features of 
competition should be carefully considered, 
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should be approved by a consensus of opinion 
of our wisest and most conservative, and should 
be adopted with near certainty that the interests 
of policyholaers and beneficiaries are in nowise 
endangered. It behooves all of us, when some- 
what exhilarated by the spirit of contest and 
by pride of growth, to remember in the game 
which at some time may mean “the survival 
of the fittest” that quality is more important 
than volume and that conservatism is the cor- 
nerstone of the structure. Are we always 
guided by these ideas? The administration of 
the business today is the carrying on of a great 
trust for the benefit of policyholders and bene- 
ficiaries, and companies and officials who do 
not have some altruism and idealism in their 
make-up may find it difficult, in the competition 
which may occur, to maintain their places in 
the line of progress. 


THE FuTURE 

In closing the address to which I referred 
above, Mr. Fiske said: 

Whatever this future work shall be, it will 
be done by companies with high ideals, with a 
deep sense of responsibility, with fraternal 
feelings toward each other; with agency made 
a profession; with aims for public welfare, 
for reaching the whole population, regardless 
of race or condition of health, * * * 

The days of competition are not over. But 
instead of the old recrimination, personal at- 
tacks by press and cartoon, jealousy, mutual 
distrust, we shall have, even closer than to-day, 
a true corporate brotherhood, co-operation for 
the public good. 
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Father of Reliance Life Man Killed in’ 
Pittsburgh Explosion 
In last week’s issue of THE SPECTATOR | 
was noted that the home office of the Reljags 
Life Insurance Company, Pittsburgh, had beg 
badly shaken by a bomb explosion which ge 
curred when a paying teller in the Farmar 
Savings Bank on the ground floor refused: 
pay $2000 to a wild-looking man who made 
coherent demands for the money. The tel 
sent for the bank policeman and when the jg 
ter attempted to apprehend the suspicious chap 
acter that individual kicked a small black fy 
in which the bomb had been concealed. The pa 
sulting explosion killed the policeman and & 
man who had demanded the money ag 
demolished the bank’s offices. The home offical 
of the Reliance Life, located in the same buyie 
ing, were badly shaken, while the offices of the 
Farmers Nativnal Bank, also housed thera: 
shook with the concussion. 4 
Learning of ihe event, THe SPECTATOR imme 
diately telegraphed to determine whether “ 
officers or employees of the Reliance Life were 
among the many who had been injured in the 
explosion. The following reply from the co 
pany, arriving too late for last week’s pa 
was received: 


No one hurt. Everyone badly shod 
George C. Ortmann, special officer at the Fs 
ers Deposit Savings Bank, killed in the 9 
formance of his duty, was the father of Gilb 
Ortmann, employee in a clerical capacity in 
accounting department of the company. 











When an old established company, resting solidly on one 
of the strongest financial foundations to be found in life 
insurance, begins to grow, it usually moves upward by 
leaps and bounds. Unusual opportunities are then 
created for the representatives of that company. With 
them it is a case of ‘“‘being in on the ground floor,’’ for 
the company’s success is their success, and as the com- 
pany grows so do they. 


Backed by its great financial strength, The Guardian 
has enjoyed an unusual growth in these past several 
years. Our new business in 1925 was nearly 50% better 
than 1924, a gain of about three times greater than the 
average. For the first half of 1926 our gain was 20% over 
the same period of last year, or twice the general average 
for all leading companies. This is a gain of about 62% 
over the first half of 1924. 


These figures tell the story better than anything more 
we could say, except that The Guardian does not mean to 
stop there. Men of the right calibre will find their op- 
portunities with us. 


T. LOUIS HANSEN Vice-President 
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